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An Orgy of Misleading News 


HAT twaddle and nonsense we are reading in the 
daily papers! What silly rumors we get from 
gossip mongers on the street! What an era for flinging 
words together and swearing by all authorities that they 
are gospel truth! Next to the self-appointed authority 
who claims that he has inside information and who 
spills it in “utter confidence,” deliver us from the head- 
line hopper, who believes that just because it is printed 
in the daily newspaper it must be correct. Just a few 
examples. 

A Boston daily says: “Soles of women’s shoes are 
to be of universal thickness with universally shaped 
edges.” Just consider that sentence. Have the cattle 
of this country been regulated in diet and pasturage to 
such standardized production? Even a tanner cannot 
make sole leather of a universal thickness when he gets 
such a variable material into the vats. 

Another paragraph from the daily newspaper: 
“Women’s heels are limited to one inch, heights to six 
inches.” Now the facts are that the Conservation Board 
has absolutely no regulation concerning the heights of 
heels—that would mean a complete new set of lasts in 
every factory in the country, a horrible waste of money. 
A six-inch top boot would be preposterous. A man in 
the trade laughs at such nonsense. Another story in 
the papers is to the effect that women plan a campaign 
to have children go barefooted in the summer. All 
children to go barefooted in the summer! Fine advice, 
but nature did not build the city, otherwise she would 
have made ten iron sole leather on the human foot. 

Another newspaper reads: “Standard shoes to be 


ordered by the War Board.” This is followed by a 
story which ended: 


“Shoe manufacturers have con- 


ference with War Trade Board to standardize all foot- 
wear for the period of the war.” The headline writer let 
his mind soar up to the pearly gates when he wrote 
thus. When the daily newspapers devote so much 
of their space to piffle is it any wonder that a business 
man turns eagerly to his trade journal for the conserva- 
tive and authentic information therein. Just turn over 
this copy of the “Recorder” to your local editor and let 
him get the true facts, but better still, tell him of the 
recommendation for fall, 1918, and not for spring, 1919. 
Don’t get the public’s mind confused on footwear, the 
largest portion of which is now running around on the 
animal’s back and will not see the merchant’s shelves 


before March, 1919. 


THE DIFFERENCE BETWEEN 
“F. O. B.” AND “C. 1. F.” 


HERE are two general methods of quoting prices, 
on goods for shipment. One is “f. o. b.,” signify- 
ing “free on board.” That is, such and such a figure 
for the goods placed on board car (or ship) in the sell- 
er’s home port. The other is “c. i. f.,” which indicates 
“cost, insurance and freight,” and sets a. price for the 
goods delivered at the home port of the buyer. The 
former has always been the usual method with us, in 
both domestic-and foreign trade; and while it has an- 
swered well for domestic business, there are those who 
regard it as one of our worst handicaps in the securing 
of foreign trade, there being so many mercantile na- 
tions ready to supply goods anywhere in the world, on 
the other plan, which relieves the buyer of considera- 
tion of the question of freight. 
But what could we do, with no ships of our own to 
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depend upon? It is probable that with a better developed 
American merchant marine our exporters will be led 
to extend the prevailing method abroad. Even in do- 
mestic trade, especially in lines of goods on which the 
freight forms a small part of the total cost of the goods, 
there has been some experimenting with the c. i. f. 
plan. 

Freight expense looms proportionately largest in the 
cheapest goods. A ton of coal, at the point of pro- 
duction, costs $2.20. Even the cheapest of freight rates 
makes it cost from $5 to $10 a ton, in the city market. 
A ton of wheat is worth about $70, and is almost as 
easily transported as coal, the freight cost forming a 
comparatively small part of the whole, in market. What 
is a ton of shoes worth? Good grades, of any class, 
would reach to $2,000 or $3,000 in value, per ton. Evi- 


dently freight in shoes is a minor point. 


THE “ESSENTIAL” QUESTION 
FINALLY DOWNED 


' requires a prodigious amount of struggling and 
argument to sift out the “non-essential” or even the 
“less essential” trades from the essential ones in these 
puzzling war times. 

It is difficult to understand why the Government was 
so timid and irresolute about making up a list of less 
essentials in the outset of our participation in the war. 
The 1917 war tax law did make a feeble stab at the 
subject, in the way of a 2 or 3 per cent hint that ama- 
teur cameras, sporting goods, pleasure cars, jewelry, 
cosmetics, musical instruments, phonographs, etc., were 
not among the most pressingly needed articles, among 
a people who were being compelled to prepare them- 
selves for a part in the most deadly and desperate war 
of all history. That is to say, a tax of 2 or 3 per cent 
was levied on these articles; which compares with the 
60 per cent levied on excess profits, and the top-notch 
of 67 per cent levied on incomes. This was certainly a 
very light and gentle touch, compared with a peremp- 
tory order, to’ “Stop!” 

The basic question to be asked concerning a war- 
time product other than guns and amunition is this: 
“Has it a direct economic value, as supplying a funda- 
mental need?” A shoe, a piece of cloth, a plow, a loco- 
motive, a grain binder, all such articles as these have 


an unmistakable economic value, a high percentage, up 
to completeness, of direct usefulness to the community. 
But are “artificial flowers and poker chips” really the 
only things the Government could find which we can 
do without, till the war is won? 

The War Industries Board, recently organized “with 
a punch back of it,” of which Mr. Bernard M. Baruch 
is Chairman, has issued a statement regarding the poli- 
cies of the Government concerning industries and the 
granting of priorities. From this statement it appears 
that the Government has not attempted to divide in- 
dustries into “essential” and “non-essential” groups. 

There has been much anxiety since the beginning of 
the war among manufacturers as to whether the Gov- 
ernment intends to divide industries into “essential” 
and “non-essential” groups, and to deprive the non- 
essential groups of raw materials and transportation 
facilities under the control which the Government 
exercises. 

Many inquiries have been received by The Mer- 
chants’ Association and the Industrial Bureau has de- 
voted much attention to it. The operations of the Gov- 
ernment under existing conditions, and with the powers 
which have been conferred upon it, must necessarily 
curtail certain industries more or less by depriving them 
of raw materials. transportation facilities, skilled labor 
and the ability to raise additional capital. However, it 
is not the policy of the Government to deliberately cur- 
tail any industry on the ground that it is non-essential. 

Why should we not have recognized the truth boldly 
in the beginning, and levied a tax on certain products 
which would really act as a check of the expenditure 
of labor and time thereon, rendering this labor avail- 
able in real war work? Why not ten per cent, or twenty 
per cent, on some of the articles? 

One trouble perhaps is what might be called the ad- 
vertising value of some goods. Does anyone ever ex- 
pect to see in the daily or popular weekly and monthly 
press .a real statement of the truthfully estimated eco- 
nomic value of a pleasure car, or the real musical value 
of a million more squawking phonographs, or the ar- 
tistic value of amateur snap-shotting? They may be 
(and in some cases are) severally a foolish extrava- 
gance, a travesty, or a tasteless smear; but nobody will 
be told that by the popular press, nor will there be any 
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movement toward getting them on a fitting war basis 
in the matter of Jabor and material which they are to 
be allowed to use. And that is the main thing, not the 
intrinsic extravagance of one article or the other. The 
great need is of time, labor, hand-work, man-power, 
sweat of the brow, “elbow grease,” physical exertion 
applied in the best way to the work of fighting a des- 
perate and deadly enemy. 


WHY NOT MID-WINTER 
VACATIONS? 


ERE we are face to face with a coal famine which 

will shut off industry and the working power of 

men and women and will prove a bitter blow next win- 

ter. Why not a war-time measure of placing the vaca- 
tion season ahead six months? 

Every factory should go full tilt this summer and 
those factories which have had a two weeks’ let-off to 
take account of stock and to redress their machinery 
for the future seasons should be kept busily engaged in 
making shoes so that deliveries can be made before the 
cold season sets in. . 

We are fighting the rigors of winter and the best way 
to do it is to work in advance, for if a certain amount 
of work must be done it is quite evident that a general 
two weeks’ set-back means a further plunging into un- 
employment next winter which might be obviated. 


THE PUBLIC, GIRL CLERKS 
AND MEN’S SHOES 


MERICANS have long been accused of placing 

women on a pedestal, as being superior to the other 
half of humanity, and entitled to exemptions and privi- 
leges without end, as such. We do seem to hold wom- 
anhood at a higher valuation than the Turk, for ex- 
ample, who does not concede them even souls; or the 
Hun, who may admit privately and theoretically that 
they have souls, but does not allow them to say so. 
Anvway, we do not like to see them doing extra-menial 
work, or mén’s work, or work of a personal nature for 
men. — 

Some time ago, an attempt was made to “man” shoe- 
shine stands with girls, in Boston. They were respect- 
able girls, were neatly and modestly uniformed, were 
respectably surrounded; but there arose the biggest 


kind of an uproar. The public sat down on the idea 
of girls doing that sort of work in public, for men. 

Would there not be the same sort of protest against 
girls fitting shoes for men, in shoe stores, if the gov- 
ernmental suggestion to conscribe young men clerks 
went into general effect? Would the public want girls 
doing that kind of work? It wouldn’t be half as hard 
as hospital service, nor as intimate; but neither could 
there be given the kind of professional training which 
enables a nurse to work impersonally, submerging sex, 
personality and all else but the purely professional at- 
titude and enabling her to consider each patient as 
not a man but merely a “case” in the main, like Mr. 
Thackeray’s doctor. 


AN EDITORIAL ON PROFITEERING 
BY JAMES P. ORR 

S regards the shoe situation, I think the War In- 

dustries Board intends to be absolutely fair. A 

great many complaints are coming into Washington 
about profiteering in the retail shoe business and while 
investigation proves most of these to be groundless, 
misapprehension nevertheless exists. 

“Tt will be well for the communities where the shoe 
trade is organized or where membership exists in the 
National Association to call meetings and send infor- 
mation to headquarters as to conditions in that locality. 

“T am firmly convinced that the shoe business is 
being conducted on as small a margin of profit as is com- 
patible with safety. I believe that we are certainly 
making no more and probably not so much profit as 
obtains in other lines of merchandise. As a matter of 
fact it would not be possible in a business where con- 
ditions are so highly competitive as they are in the shoe 
business. It is hard to understand just why shoes have 
been picked upon. It was a known fact that when the 
Harvard School of Business Research was organized 
it selected the shoe business as its first study, the reason 
being that no business was so deplorable and stood in 
so much need of correction as did the shoe business. 
I doubt if our profits have kept up with the rapidly in- 
creasing cost of merchandise and the expense of doing 
business. We are certainly not making more than a 
legitimate business is entitled to, and I feel sure that 
the shoe trade in any part of the country will welcome 
an investigation.” 
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The functions of the board should be: 


or additional sources of supply; 


industrial economies; 


prices to be paid; 


permanently; 








Defining the Powers of the War Industries Board 


(1) The creation of new facilities and the disclosing, if necessary the opening up, of new 


(2) The conversion of existing facilities, where necessary, to new uses; 
(3) The studious conservation of resources and facilities by scientific, commercial and 


(4) Advice to the several purchasing agencies: of the Government with regard to the 
(5) The determination, wherever necessary, of priorities of production and of delivery 
and of the proportions of any given article to be mage immediately accessible to the sev- 


eral purchasing agencies when the supply of that article is insufficient, either temporarily or 


(6) The making of purchases for the Allies—-Woodrow Wilson, President, in outlining 
the duties of the War Industries Board to Bernard M. Baruch, chairman. 
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Regulation of Style for Spring, 1919 


Conference of the Executive Committee of the National Council of 
Shoe and Leather Service 


HE final meeting in a series of conferences of the 
Executive Committee of Council of National 
Service of the Shoe and Leather Industry with mem- 
bers of the War Industries Board, Hide & Leather 
Branch, was held in Washington last Monday. 

The importance of this meeting was prefaced by a 
telegram which emanated from the War Industries 
Board, asking manufacturers to hold off on the manu- 
facture of samples for Spring, 1919, until recommen- 
dations had come from the War Industries Board. 

Representatives of the leading industries were in 
attendance and were addressed by C. F. C. Stout, 
chief of the Hide & Leather Control Board of the 
War Industries Board. Mr. Stout explained the 
function of the War Industries Board and the neces- 
sity of a release of surplus capital without disruption 
of essential business. He spoke of the shortage of 
leather in America and that the deliberations and the 
report of the Executive Committee of the National 
Shoe and Leather Service Council would be of great 
value in determining the regulations to be issued by 


the Board. 


Hotly Debated 
“‘Last Regulations’’ 

The most radical action of the session was the hotly 
contested resolution limiting the manufacture of lasts. 
A prohibition against the using of any new lasts or 
introduction thereof for a period of six months was 


recommended. This last resolution does not apply 
to lasts which have been actually in use in the manu- 
facture of shoes in the past seasons. Manufacturers 
can replenish or fill in to complete exceptional demand 
on lasts which they now have. 

The committee went on record as endorsing 
economical cutting patterns, some leathers being able 
to take a large surface pattern, but a lot of small 
area skins must of necessity be used under small 
cutting patterns. A more stringent study of the 
problem of the return of merchandise, a sharp reduc- 
tion in the number of boot samples for spring, 1919, 
and the encouragement of the sale of low footwear 
for the Spring and Summer seasons. 


Tentative Program of Conserva- 
tion 
Final Form to be Issued About June 28, from 
War Industries Board 

In order to husband our resources and assist in 
carrying on the war program, further measures of 
conservation must be made for the Spring of 1919. 
What the “Recorder” here outlines is in substance 
the action of the Executive Committee of the Council 
of National Service of the Shoe and Leather Indus- 
tries. If substantial reasons intervene changes will 
be made, but there is every reason to believe, we 
think, that the regulations will be along the following 
lines: 
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Recommendations to apply to all samples made for 
the Spring season of 1919 and to all shoes cut for 
manufacture on or after October Ist, 1918. 


The Leathers and 
Fabrics for Spring, 1919 

The leathers and fabrics for Spring, 1919, shall be 
restricted to black, white and two colors of tan (the 
two colors of tan to be a dark brown or tan and a 
medium brown or tan). Patent leather shall be 
black only. Baby shoes not restricted in fabrics. 


Tops of Shoes (Measured from Breast of Heel 
at Side to Center of Top at Side) 

Maximum height of women’s shoes, leather and 
fabric, not to exceed 8 inches, size 4-b to be the base 
measure. 

Maximum height of misses’ shoes, sizes 11-2 shall 
not exceed 6 1-2 inches. 

Maximum height of children’s shoes, sizes 8 1-2- 
11 shall not exceed 6 inches. 

Maximum height of boys’ and youths’ shoes shall 
not exceed 5 1-2 inches. 

Maximum height of infants’ shoes, sizes 4-8, shall 
not exceed 5 1-2 inches. 

Maximum height of button shoes for women shall 
not exceed 6 1-2 inches. 


Linings of 
Economy 

The use of leather as a quarter lining in oxfords 
and low shoes is to be permitted only when used in 
skeleton form with fabric. Leather linings will be 
permitted in evening slippers where uppers are made 
of fabrics. Advocate the use of full fabric linings for 
low shoes wherever possible. 


Overgaiters Limited 
in Height 

The maximum height of all women’s overgaiters 
shall not exceed 8 inches (measured from breast of 
heel at side to center of top at side of overgaiter). 


Limitations of 
New Lasts 

For the next six months shoe manufacturers shall 
not introduce, purchase or use any new style lasts. 
They may replenish to cover wastage or to meet 
requirements on present lasts now in use in the 
manufacture of shoes. (By new style lasts is meant 
any lasts which have not actually been'used for the 
manufacture of shoes in the past. seasons). This 
ruling is one with an immediate application rule 


upon it. 


Stops 
Extravagant Tips 
Wing tips shall be eliminated. Imitation tips are 


permitted. 
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Cartons to 
Be Uniform 

Cartons shall be made of either all white or gray 
paper with the exception of the front label and the 
front flange, which may conform with the color and 
paper now in use. No bottom covering, trimming, 
string, fly-sheets or printed tops, sides or backs to 
be permitted on cartons. 

The following methods of conservation are urged 
for immediate application to the problem of styles 
for Spring, 1919: 

To use economical cutting patterns; to co-operate 
with retailers and wholesalers to restrict the return 
of merchandise; to reduce the number of new boot 
samples for women to be made for Spring season of 
1919; to discourage the purchase or order of un- 
necessary sample pairs of shoes for future buying; 
to encourage the sale of low cut and low effects; to 
discourage the use of all button shoes and not to 
introduce new style button shoes. 


Representatives of 
Trade Present 

Representatives of the National Boot and Shoe 
Manufacturers’ Association present were: Presi- - 
dent John S. Kent, of the M. A. Packard Co.; Frank 
R. Briggs, of the Thomas G. Plant Co., and John C. 
McKeon of Laird, Schober Co., of Philadelphia. 

Representatives of the National Shoe Retailers’ 
Association were A. G. McGowin, who is also president 
of the Council, John Slater of New York, James P. 
Orr, Cincinnati, and A. H. Geuting, Philadelphia. 

The representative of the Cut Sole Manufacturers’ 
Association was Albert R. Merrill of Hilliard & Mer- 
rill Co., Lynn. Representatives of the American 
Last Association were H. B. Canby of the Dayton 
Last Works, Dayton, O., and Fred Drew of the 
Brockton Last Works, Brockton, Mass. 

Representatives lf the Government present were 
Fred A. Vogel of the upper leather division of the 
Hide & Leather Control Board, Irwin W. Krohn of 
the Size and Last Department of the Quartermaster’s 
Corps, and A. W. Shaw of the Conservation Branch 
of the War Industries Board. 

Charles P. Vaughan of Dungan & Hood, Phila- 
delphia; C. D. P. Hamilton of St. Louis; A. M. 
Creighton, Lynn; E. W. Cone of Boston, James H. 
Stone, manager of the Shoe Retailer, and Arthur D. 
Anderson, editor of the “Boot and Shoe Recorder,” 
also were in attendance. 

The official announcement by C. F. C. Stout made 
on these pages will serve as a guide to the manu- 
facturing, wholesale and retail branches of the shoe 
industry as well as to the leather trade, on the pro- 
duction of shoes for Spring, 1919. 





Keep your displays appealing. 
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The Coming Coal Famine 


What It Will Mean to Industry Next Winter—Try Oil Burning Fur- 
naces, Wood and Other Combustibles 


HAT the shoe industry of the country is due for 
another jolt is the opinion of many men who 
come to Washington on various errands and while 
here gain an insight, slight or otherwise, into angles 
not otherwise discernible. Heretofore, the cares of 
the industry have developed around labor short- 
ages, transportation difficulties, and the scarcity of 
raw materials. The members of the industry have 
been so busy during the summer period with these 
that they have lost sight of the coming coal famine. 
The big shoe and leather section of the East, from 
north of the Mason and Dixon line through New 
England, is doomed to go on a short coal ration next 
winter. Fuel restrictions more stringent than any 
the country has yet known are to become effective 
this fall. The coal situation is proving far more 
serious than was expected and is being helped not 
at all by the equally serious transportation problem. 


‘Not Only Mine Shortage— 
But Rail 

Into the section referred to far too many factories 
and plants have been established than can be sup- 
plied with fuel under present conditions of the rail- 
roads. If it were possible to mine enough to supply 
the needs of the New England and Middle Atlantic 
States, while taking care of the requirements of the 
balance of the country, it would be impossible to get 
rail transportation in sufficient volume to move the 
fuel. 

“Shoes are a necessity—the Army needs footwear; 
the people have to be shod—what are they going to 
do to get the coal to New England and the other 
states where the big shoe factories are?” asked a 
correspondent of the “Boot and Shoe Recorder” of a 
prominent government official. 

“The situation is serious,” came the reply. ‘The 
East is in a bad way and there is no relief in sight 
this year. The government is going to try to keep 
the war plants supplied with fuel, but the chances 
are if quick action is not taken even these may be 
embarrassed when the coal-movement is hampered 
by lowering temperatures. 


Tremendous Demands 
for Fuel 

“It would not surprise me at all if many plants were 
compelled to close down from time to time. I am 
almost sure that unless a factory is doing a 60 per 
cent business with the government it will not be 
given priority in the matter of coal shipment.” 

In a recent statement, Fuel Administrator Harry 


A. Garfield declared that only the most rigid economy 
and restriction could prevent a repetition of the 
closing orders of last January. 

While it was originally estimated that the increase 
in production this year would amount to 80 million 
tons of coal, actual figures show that but 10 million 
tons increase can be shown for the first five months. 
This will leave a shortage of more than 55 million tons, 
which, added to the 40 million ton saving announced 
some time ago, will make it necessary to save nearly 
100 million tons of coal this coming winter. 


No Industry Entirely 
Cut Off 

Non-war industries use approximately 100 million 
tons of coal a year, and the increased consumption 
throughout the country this coming winter, it is 
estimated, also will reach that figure. In order to 
provide the war industries with needed fuel, it will be 
necessary to cut down the non-war industries greatly, 
and the Fuel Administration is now working on its 
plans to that end. No industry will be considered 
non-essential, and no industry will be entirely cut off 
from fuel, but cuts will range, it is believed, any- 
where from 25 to 90 per cent of the normal con- 
sumption. The florists have already been cut 50 per 
cent, and the automobile industry is expected to be 
cut 25 per cent. 

Realizing what is coming this fall, government 
officials interested in the production of shoes and 
other commodities needed by the troops have caused 
schedules to be prepared and sent to manufacturers 
engaged on Army work, with a view to ascertaining 
actual fuel-supply conditions affecting them. They 
are going into the subject pretty deeply, and the 
schedule is the first step in the work. 

It is said that the officer in charge of getting out 
these schedules has been literally swamped with re- 
turns, it being estimated that already 2,500 have 
come back to Washington with the various questions 
answered. The government asks of each manufac- 
turer what percentage of his output is of goods being 
purchased for the armed forces of the United States. 
The manufacturers are to make known their contract 
numbers also. 


Study the 
Problem Now 

It is desired to know whether the materials or mer- 
chandise being produced is going in the quantity 
mentioned direct to the government or to some other 
manufacturer to be used in the production of another 
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commodity. Information is also asked as to how 
much coal will be actually consumed; how much 
there is on hand at the factory; if at the present time 
there is a shortage of fuel and what the manufac- 
turer has done himself to eliminate the shortage. 


The information thus obtained is being put in 
proper form to enable the government men to handle 
the problem readily. In this shape it will go to the 
Priorities Committee for determination as to whether 
or not the different concerns so listed should be placed 
on the preference list for coal. 

With this information available there are naturally 
many rumors as to what the government intends do- 
ing. Instructions were recently given to purchasing 
officers of the government to give the West and South 
preference in the placing of contracts in order to 
relieve as much as possible the strain placed upon the 
Eastern roads. This, of course, could not be made to 
apply to shoes and leather and the East is getting as 
many orders as ever. At first it was thought that ‘to 
get enough coal to run on, mills and factories would 
have to be engaged to the extent of at least forty per 
cent of their operating production at the time in 
government work. The home fires are going to be 
kept burning, no matter what the cost. Now it is 
believed that unless at least sixty per cent of the pro- 
duction is for the government, priority privileges will 
not be considered. 


What the Jones Bill Means 


If you are located in a town near an army canton- 
ment and have any sizable stock of leather puttees and 
army shoes, it is suggested that you inventory same and 
sena « complete list of sizes on hand to Secretary A. H. 
Geuting, Widener Bldg., Philadelphia, Pa. 


A bill was recently introduced in Congress called 
the Jones Bill which will enable all soldiers and sailors 
to buy their shoes directly through Post Exchanges. 
George Volk of Dallas,.Texas, called the attention of 
headquarters to this bill, and Secretary Geuting im- 
mediately wrote all the congressmen from the Phila- 
delphia district regarding same. N.S. R. A. members 
reading this item should do likewise, inasmuch as 
many retailers in the United States not alone of shoes 
but in other lines of clothing have stocked up, in 
some cases on the advice of officials, with merchandise 
to supply the soldiers and if all this trade is to be 
diverted by the Jones Bill it would only be fair for 
the Government to take this army merchandise off 
the hands of the dealers. The bill, provided this pro- 
viso is included, would not be objectionable to any 
legitimate dealer who has the best interests of the 
country at heart. 

The following letter from a traveling shoe salesman 
to President.O’Connor pictures something of the con- 
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ditions as regards stocks of army goods held by stores 
in the South: 

“Waco, Texas, May 25, 1918. 
“Mr. John O’Connor, Pres. N. S. R. A. 

“Dear Sir: It is my pleasure to visit practically 
every cantonment town in the South. I find retailers. 
with a surplus of leather puttees on hand and no 
market for them. 

“T understand that the Government is planning to 
furnish puttees to officers at cost and if so it means 





Killed in Action 














SERGEANT EDWARD NEWELL 
RIPLEY 


In Memoriam 
Services will be held in St. Paul’s Epis- 
copal Church, Malden, Sunday afternoon, 
June 16, at 5 o’clock, in memory of Ser- 
geant Edward Newell Ripley, son of 
Harry H. Ripley, who was killed in action 
in France on May 27 











collectively a big loss to retailers. The N.S. R. A., in 
my humble opinion, should make strong efforts to 
induce the Government to assist in disposing of these 
puttees before contracting for an additional supply. 
There are thousands of pairs now inthe hands of 
retailers. These thousands of pairs represent a great 
many sides of sole leather. As a matter of material 
economy and war efficiency this leather should be 
utilized. 

“I would suggest a letter be sent to every retailer in 
every cantonment town suggesting that an inventory 
of their leather puttees be sent to your secretary for 
compilation in sizes and grades and the matter could 
then be taken up with the authorities in Washington. 

‘With kind regards, “Phil. B. Kerrigan.” 
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“Ned” Conway Cited for Bravery | 


Charles E. (Ned) Conway, son of Charles H. Con- 
way, of the Leviseur & Conway Co., Boston, was re- 
cently cited for bravery on the battlefields of France. 
“‘Ned’”’ Conway was a Yale College man, and on fin- 
ishing his college course joined the sales force of 
Julius Kallman & Co., Boston. He remained with 





CHARLES E. CONWAY 
Cited for Bravery 


this concern until he enlisted in the United States 
Army, May 24, 1917. He went to Boxford and left 
there on September 7 for New York. He sailed from 
Halifax on the Adriatic, September 9, 1917. 

Conway is now a corporal in Battery A, 101st Field 
Artillery. He received his latest honors for bravery 
in carrying wounded comrades from the field of battle 
under heavy fire. 

Sergeant Edward N. Ripley, son of Harry H. Rip- 
ley, who was recently killed in action, was in the next 
gun pit to Conway. Ina recent letter received by his 
parents, Conway said: 

“Ripley is in the next pit to mine and is just as 
dirty and as healthy as I am.” 


Lt. A. P. Craddock in Action 


The war news from France recently brought de- 
tails of an exploit of particular interest to the shoe 
trade and especially that of St. Louis, Mo., and 
Lynchburg, Va. 
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The story was with relation to the operations of a 
reconnoitering party which had a thrilling hand-to- 
hand encounter with Germans in No Man’s Land in 
Picardy on May 24. 

In the face of a continuous fire from machine guns 
the Americans charged the enemy, and although the 
lieutenant in command and several of his men were 
seriously wounded they kept up the fighting until 
they drove off the Germans. 

The party was under the command of Lieut. A. P. 
Craddock, who is a son of A. P. Craddock, vice-presi- 
dent of the McElroy-Sloan Shoe Company of St. 
Louis and of the Craddock-Terry Shoe Company of 
Lynchburg. Lieutenant Craddock is also a nephew 
of J. W. Craddock, president of the last-named com- 
pany, and now in charge of the governmental depart- 
ment purchasing shoes, leather and rubber goods for 
the United States Army. 

The story told by Lieutenant Craddock regarding 
the fight is especially interesting. He said after the 
fight was over, “I took a platoon of two non-com- 
missioned officers and fourteen enlisted men on a 
reconnaissance: through dangerous territory. We met 
a strong force of Germans, those in front promptly 
opening up with hand grenades while the others en- 





— —— 








LT. A. P. CRADDOCK 
Wounded in Fierce Encounter 


trenched themselves and blazed away with two ma- 
chine guns. 

“Tt was a hot corner for us, but my men stuck like 
veterans, fighting every inch of the way. I’m proud 
of them. The Germans winged five of us, but none 
seriously. We peppered the Boche with hand gren- 
ades and followed this up with pistols at close range. 
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Actual Styles for Spring 1919 
To Be Shown at the Boston Shoe Style Show 


Developments of the past week have shown na- 
tionally the necessity for merchants, wholesalers and 
manufacturers to get an exact interpretation of the 
regulations to be promulgated. At the Boston Shoe 
Style Show during the week of July 8-12, it is planned 
to reveal on living models the shoes made up accord- 
ing to the specifications set forth in the regulations of 
the War Industries Board, that is, shoes in colors, in 
heights, in construction, will strictly follow regula- 
tions. There will be shown economical patterns 
which can be cut from small area skins, there will be 
shown the shades of tan which come under the regu- 
lation “medium” and “dark,” and there will be 
shown the tops and tips approved by the War Board. 


As an added feature of economy the skeleton-lined 
footwear will be shown to reveal fitting values. This 
show will serve nationally the same purpose that 
would be accomplished if distinct sets of styles were 
made up and every merchant were to put them on 
models’ feet and to give them a proper testing. This 
testing feature alone is worth coming to Boston to see. 

Nearly fifty tanners will show the approved leath- 
ers, and a merchant may make a selection of leathers 
with some assurance of having distinctive looking 
footwear for Spring, 1919. This feature of the Style 
Show applies only to Spring, 1919. There will be 
plentifully revealed the best sellers of Fall and Winter, 
1918. This will include the fashionable grays and 
the clever combinations which can be ordered from 
the model showings and cutting prior to October Ist. 
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The last word in style development, therefore, is left 
to the Boston Shoe Style Show. 


Now Conway Leather Co. 
Formerly Leviseur © Conway of Boston 

The formation of a new firm, the Conway Leather 
Co., which succeeds the firm of Leviseur & Conway, 
lately dissolved by the death of Louis Leviseur, is 
formally announced. The Conway Leather Co. will 
have offices and salesrooms at 157 South Street, this 
city, the same premises as heretofore occupied by the 
old firm. 

Chas. H. Conway, Albert R. Moulton and Alfred 
W. Haroth constitute the members of the Conway 
Leather Co., the last two named having been valued 
employees of the firm for respectively thirty and 
eighteen years. We are pleased to hear also that 
W. J. Ahern, likewise of long and faithful connection 
with the Leviseur & Conway Co., has been admitted 
to an interest in the new firm. 


Moccasin Contracts Cancelled 


Type of Foot Covering to be Worn Inside Rubber 
Boots 

WASHINGTON, June 13.—All the moccasin con- 
tracts have been canceled by cable from over seas. 
The Hide and Leather Control Board will endeavor 
to find some other outlet for the offal that was to be 
used on these orders. They are asking tanners to 
telegraph the quantities of leather they have in the 
works and finished leather on hand which was in- 
tended for moccasins. All such goods are released 


for uses. 








Rogers Bros. Co. Opens Boston Branch 





J. W. ROGERS 


The latest addition to the Boston 
wholesale shoe market is the new branch 
store of the Rogers Bros. Shoe Co., who 
for the past twenty-five years have been 
one of the well-known wholesale shoe 
houses of San Francisco, have opened 
a store at 119 Lincoln Street, Boston. 
Emanuel H. Sulkis is manager. 

I. W. Rogers, senior partner of the 
concern, will do the purchasing for the 
Boston branch, as has been his custom 
in San Francisco. 

Rogers Bros. Shoe Co. are fortunate 
in having secured as General Manager 
of their Boston store the services of 
Emanuel H. Sulkis. Mr. Sulkis comes 
to his new responsibilities from a long 
and honorable connection with an old- 
established Boston wholesale houses. 





EMANUEL H. SULKIS 








Sergeant O’Hara, 
not a Celt, but a 
Jap, has been an 
air fighter for Brit- 
ain since the war 
began. Decorated 
with Legion of 
Honor and _ the 
Military Medal. 
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Flanders mud. 
What our boys 
fight in and what 
our boots and rub- 
bers must with- 
stand. 


System in the front 
line trenches 
brings the com- 
mercial typewrit- 
ing machine into 
the “instrument of 


war” class. 















































Champion 
Riveting 
Crew of the 
World 


Eight men— 
actually only 
boys —- drove 
4875 rivets in 
nine _ hours, 
breaking the 
world’s rec- 


ord by 553. 
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i Tred-Lite” 4: 
SoSTEPPERS + 


BACKED WITHA 
75 DAY GUARANTEE 




















| We cANNOT SELL ALL THE SHOES THAT ARE MADE 
| BUT WE CAN SELL THE BEST ONE . 


You can have the boys and girls coming your way now, as they never came before. Here’s 
the shoe at last that will let you sleep peacefully. No more dreams of wordy battles with 
parents over the inability of the shoes you sold to stand up. A seventy-five day sole leather 
guarantee backs up every sale of ““Tred-Lite” Play Shoes you make. When the soles do 
go through in less time, it’s up to us, not you, to make good. Will we do it? You bet we 


will. A guarantee slip with every pair. Get in early. 





Made in three colors: Dark brown, smoked horse and 
black elk. In button and blucher styles at uniform 
prices. 5-8 child’s, $1.65. 8 1-2-11 children’s, $1.90. 
11 \% to 2 misses’, with heel, $2.15. 





A look is a buy. A sample pair will act as 
a salesman. Also booking orders for fall 
delivery. 


7260 PAIRS SOLD IN MAY 
WERE YOU IN ON THEM 


=<| HENRY KLEINE & CO. 


CHICAGO, ILL. 
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The Duty of Business in War Time 


“‘The Real Test Comes When Individuals and Business Men Volun- 
tarily Make Those Sacrifices Which an Autocracy 
Would Force Them to Make’’ 


By FRANK R. BRIGGS, Before the New England War Conference 


AVING in material and increased productivity at 
all times is an economical advantage, but even 
more important in these days of labor and material 
shortage, is. the need for such saving, in order to satisfy 
the trade and keep the production up. 

The National Boot & Shoe Manufacturers’ Associa- 
tion, under the able leadership of President Kent, was 
at the beginning keen to the necessity of co-operation 
with the Government through the Commercial Econ- 
omy Board of the Council of National Defense, and he 
received the support of his Executive Committee, who 
were also alive to the great advantage to the industry, 
in anticipating the constantly changing conditions, rec- 
ommending from time to time, limitations in style, con- 
servation of materials and labor, and a number of 
economies of far-reaching assistance to both the public 
and the industry. 

This course has to a large extent, had the hearty sup- 
port of the industry and of the retailers in the country, 
through their well organized and efficient National Shoe 
Retailers’ Association, and at this time I believe the 
entire industry is ready to carry out any regulation or 
limitation necessary. Therefore, the problem now is 
not a matter of co-operation, but the all-important 
problem of determining how fast any regulations—be 
they drastic or otherwise—should be put into effect. 
The difficulties lie now not in securing the support of 
our industry, but in wisely planning and carrying out 
such regulations as are necessary. 


Real Test of 
Patriotism 


I learn that Daniel Willard, former Chairman of the 
War Industries Board, has very happily said that the 
real test comes when individuals and business men vol- 
untarily make those sacrifices which an autocracy 
would force them to make. The question is: Will our 
industry do voluntarily, what from time to time they 
had feared the Government might do by force? The 
Government being absolutely committed to win the 
war, it becomes necessary that a way be found by which 
a good representation of each industry is ready at all 
times, to assist the Government by anticipating the re- 
quirements of war and putting them into effect. 

It is agreed that business owes the duty of submit- 
ting unhesitatingly to such regulations by the Govern- 
ment as would be necessary to concentrate the indus- 


trial resources and energy of the country towards win- 
ning the war, and that in return, the Govérnment owes 
to business, the duty of wise and constructive leader- 
ship. “The control over business carries with it the re- 
sponsibility that the control be exercised in a manner to 
produce the necessary results and to impose no unneces- 
sary hardship.” 'To meet this situation, a plan formu- 
lated originally by the United States Chamber of Com- 
merce, was suggested and put into operation, under 





FRANK R. BRIGGS 
Chairman of Board of Directors Thomas G: Plant Co. 


which each industry is to form a committee to be known 
as the “War Service Committee” of that industry, to 
speak to the Government for that industry, so that 
when the Government desired to act, those affected 
would be heard and opportunity afforded for any mis- 
takes to be promptly corrected. These committees now 
form a point of contact between the Government and 
industry. Such committees are to aid the Government 
in determining the manner in which they may conform 
to war-time conditions, as it is far better for industries 
to become adjusted to new conditions by voluntary co- 
(Continued on page 33) 
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A Five- Pointed W eather Vane 


P to the time of writ- 
| ing this advertise- 

ment, the z:mportant 
things about Bates Shoes 
that have influenced retail 
dealers to become new local 
agents for the Bates line 
this season show  them- 
selves, ontanalvsis, as fol- 
lows: 
(1) General excellence of 
Bates values for moderate- 
price goods. 
(2) Anticipation of added 
sales value because of Bates 
advertising in the SATUR- 
DAY EVENING POST; 
(3) Assurance of desirable 
margin of gross profits; 


(4) Completeness of Bates in- 
stock facilities, kept constantly 
at point of efficiency; 

(5) Convenience of centrally- 
located Bates In-Stock head- 
quarters. 

And the amount of our new 
business gained through these 
influences is gratifying to 
us! 

Please look closely at those 
five features. Do you see that 
in reality they form the ideal 
standard for gauging the value 
of the local agency for any 
line of{shoes? 

We can’t take space here to 
tell all we have to say on this 
interesting subject. But we'll 
say it in full in correspondence 
with reputable dealers who are 
interested. 


Bates Shoes Five to Eight Dollars 
A. J. BATES COMPANY 


FACTORI 


AND GEN oe PFICES 
WEBSTER, MASS 


CENTRAL DISTRIBUTING HOUSE 
328 W. MONROE STREET 
CHICAGO, ILL. 
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==OHANSEN BROS. SHOE CO., 
nationally known as makers of 
“Women’s Style Shoes Exclusively”, 
announce an addition to their mer- 
chandising plan and system to go 
into operation at an early date, which is sure to 
prove of unusual and timely assistance to the 
dealer who is looking for better shoes and 


quicker deliveries. 











An immense increase in our In Stock Department is the 
distinctive feature of the plan. But the new move involves 
no change in fundamental policy. The same attractive styles 
are to be featured. In fact, the new stock styles offered will 
be more distinctive than ever before, and will embody the 
established traditions of service of the Johansen organization. 


About July 15th, Johansen representatives will begin calling on 
the trade, presenting samples of stock shoes for Fall delivery. 
This will enable Johansen dealers to add to their Fall orders, 
thus covering any new and urgent needs which have arisen. 


If you are not a Johansen dealer, this is the best time to get 
in touch with an up-to-the-minute organization. The coupon 


below is for your convenience. 


Jone nsen Bros. Shoe Co.. 
Makers- Women’s Shoes Exclusively. 
Saint Louis. 
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NODODOY WMS, 2 
0 O DY i MN, es 
nUnOpOoopooooo0n ohdnsen/ sen xe 
x { @)0%.3 “a & 





See 


Os) 


A 


wae, Se 


RONEN 


OMe 


NoUgUBUpOG 


17 4 


<JA 


“ed S(O oNO Noo 








rH 


¥ 











ODOQUQO GOS 


C) 
2 


ae 
boRonone fo0ptnZ 
CHUMP create 
ATMS 


oUg0g0 


Gg 


N 


te) 
Q 


0 





PoonSpO_o_ogbe 


) 


SHUDUHOQUDULpS 


eT TTT, 


oO C5, 
— 
oS 


Mis / 
iS Ke —pas ag 9 ©,“ : j 
> BONS om Bic “Us 20 ot Se NM 





32 





BOOT AND 


SHOE RECORDER 





June 15, 1918 





ive Ones 
In Stock 
Now 








Stock No. 

B 3255 
Growing Girls’ 
Cocoa Brown 

Lace, English Last 


Stock No. 
B 3254 
Misses’ Cocoa Brown 
Lace, English Last 


Stock No. 
B 3253 
Misses’ Cocoa Brown 
Lace, Medium Toe 


$2.50 





11% to 2 111% to 2 
$2.10 $2.10 
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Stock No. 

B 3252 
Child’sCocoa Brown 
Lace, Medium Toe 

81% to 11 
$1.85 


Stock No. 

B 3251 
Infants’ Cocoa Brown 
Lace, Medium Toe 
6 to 8 
$1.60 














COUUUEUDUTUOOOOOAONAAA TT OLOANONEA Nooo 


DOUUOOLODEONEAAAAANOOONNONNAAaHOOE 


Sample Offices 


Atlanta, Ga., 
Albany, N. Y. 
62 Hudson Ave. 


Louisville, Ky., 
22 Kenyon Bldg. 





OUR NEW 


STOCK DEPARTMENT 


Supplies Your Needs—With Many Real Sellers 


westcume WICTOR SHOE COMPANY 


SALEM, MASS. 
In Stock Department, 212 Summer Si., BOSTON 


Sample Offices 
New York City, 
127 Duane St., 
Room 
Graham Bldg. 
Philadelphia, Pa. 


44 North 4th St. 
oom 9 


Norfolk, Va., 
114 W. Plume St. 
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operation if possible, than by compulsion or drastic 
governmental action. 


A Separate 
Administration Agency 


Through an executive order of the President on May 
29th, the War Industries Board now becomes a sepa- 
rate administrative agency and acts directly under the 
direction of the President, and carries all the duties and 
powers conferred by the President upon the War In- 
dustries Board last March. 

The War Industries Board, therefore, through Chair- 
man Baruch, and Chairman Baruch through his chiefs 
of the several sections, becomes the President’s “right 
arm” for war production, and this Board, originally a 
division of the Council of National Defense, now be- 
comes a distinct branch of the Government under the 
President. This Board, besides exercising supervision 
over virtually the entire production and distribution of 
the country, carries power to commandeer plants or to 
take any other drastic steps to assure adequacy of war 
supplies and speed up production; it directs the pur- 
chasing for the Allies and eliminates competition for 
supplies between the various departments of the Gov- 
ernment; it has the power to allocate materials and 
contracts and curtail the output of non-war products; 
it also has the power to fix prices to be paid by the 
Government. Not of lesser importance might be the 
influence of this Board in obtaining for the public, the 
same prices on necessaries as the Government pays. 

The Shoe and Leather industry is directed through 
the Hide and Leather section of that Board, of which 
C. F. C. Stout is chairman. © 

It should be noted that the recent order of the Presi- 
dent gives the Board unlimited powers to make. all 
recommendations and instructions emanating from 


this Board. 


To Anticipate 
Conditions 


It is the purpose and desire of the Government—as 
represented to us—to move only as fast as conditions 
will warrant, but in all cases, to anticipate the situation 
in advance. To that end, the industry can do valuable 
work in assisting the Government through its several 
associations, not only in the aid their committee will 
give in furnishing information and making recom- 
mendations to the War Industries Board, but through 
publicity and information circulated to its members, in 
order that each manufacturer may have a thorough un- 
derstanding at all times, of such progress as is being 
made, and the reason for any regulation which the War 
Industries Board will from time to time put out. 

It will be well, in considering the requirements of the 
Government as the war proceeds, to give considerable 
attention and thought to the effect of each move upon 
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after-war conditions so that the industry may find it- 
self, under the pressing circumstances, in the strongest 
possible position when we will have reached a satis- 
factory peace arrangement. 


Trade Should Show 
Deep Interest 


The sincerity of the gentleman whose duty it is to 
direct these matters, is beyond reproach, but to avoid 
so far as possible, any action on the part of the Gov- 
ernment that might be regretted later on, in the pos- 
sible future consideration of “stabilizing” of prices 
through either the stabilization of prices or profits at re- 
tail, or possible stabilization of prices or profits at 
wholesale, as the “Law of Necessity” might direct, or 
perhaps through the adoption of a “Liberty” shoe, 
manufacturers and retailers should from now on, deeply 
interest themselves in following carefully, the work 
of the War Industries Board as applied to our industry, 
as regulations and changes are put into effect. “Both 
constructive criticism and constructive suggestions 
which will aid the Government in carrying out their 
work should be made.” 

“To such extent as this important work in meeting 
war requirements is wisely carried out, will it deter- 
mine the strength or the weakness of the position our 
industry will find itself in during that period immedi- 
ately following the war.” 

I am of the opinion that the entire industry will co- 
operate with the War Industries Board in aiding them 
to wisely carry out such regulations as are necessary, 
and with such a course in mind, the change from nor- 
mal to war-time conditions will become progressive and 
will be anticipated with the minimum of disturbance 
to the trade. 


Proposed New Tax on Mail Order 
Houses 


New taxes upon concerns doing a mail order busi- 
ness are recommended in a bill which has been intro- 
duced into the House of Representatives by Congress- 
man Green of Iowa. 

The bill provides that every person, corporation, 
partnership or association engaged in retailing mer- 
chandise by and through a mail order business shall 
pay an annual tax of one-half of one per cent upon its 
gross receipts in excess of $100,000 from sales for the 
calendar year 1918. For the purpose of assessing the 
tax, such persons and concerns would be required to 
make a return of such information regarding sales as 
may be deemed necessary by the Commissioner of In- 
ternal Revenue on or before February 1, 1919. 

The tax would not apply to any person or concern, 
seventy-five per cent of whose sales are not made 
through orders received by mail. 
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No. 825, 25¢ 


For the 
Merry Month 
of June---the Month 


of Brides and Roses 


OUR slippers should 
be one of the charms 
of your. trousseau, 

and they surely will be if 


you allow us to help you in 
the selection of them. 


For just this happy event—for 
you and other brides of June we 
have already a variety of charm- 
ing styles that may well be a 
source of just pride to us. 

There are dainty slippers in deli- 
cate shades of blue and pink and 
in plain white—each style correct 


in every detail. $6.00, $7.00, $8.00. 


For Graduation 


For young ladies and the young 
misses who are eagerly preparing 
for graduation we have a hand- 
some variety of white pumps and 
oxfords. $4.00 upwards. 

Don’t wait till the last minute—that’s 
a proverbial busy time. 


Insert Your Store Name Here 














| Are you waiting for the Mid- 
Summer sale to do your 
advertising? 
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No. 826, 25c 
Smart and Seasonable 


Stylish Oxfords—the Season’s Choice 
Tan—Gray—Black—White 
HAT smart tailored look so prominent in correct 
feminine apparel this season is ideally portrayed 
in the many handsome Oxfords you will see at 
BLANK’S. 
And while this type of shoe lends itself readily to the 
more “common sense” style, there is nothing more 
dainty and graceful than some of the slim, narrow, 
high heel oxford fashions we are now showing. 


Priced from $4.50 to $6.50 


these handsome oxfords are an excellent buy at this minute and as is 
usual with BLANK’S shoes, every pair is guaranteed to give 100% 


satisfaction. 
BLANK’S STYLE SHOP 














Unless cash is sent with 
your cut orders there is 
bound to be considerable 
delay in getting the cuts 
to you, as we cannot sell 
them at 25 cents each and 


keep books of accounts, too 
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_ Advertise now and consistent- 

__ ly--- There will then be no need 

: of sales and sacrifices 
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"Tis Indeed a 


fe 
White Season 
ROM head to _ toe 
milady is costuming 
{ey 


in White this Summer 
—and surely it is the sensi- 
ble thing to do, for nothing is so 
comfortable and so cool looking 
as white, especially in footwear. 
Some of the most charming 
White Shoes to be found any- 
where are at Blank’s, at very 
reasonable prices. 


High Shoes 


= of fabric and leather in the smartest 
and latest of patterns. Heels all shapes— 


Bi 


leather and fibre soles. 


Pumps, Oxfords and | 
$4.00—$6.50 


a 


For Graduation 


We have a number of handsome eal 
that are just suited for handsome grad- 
uation and party frocks. 

The last days are the busiest 
@ always, so make an effort to see a 
about your footwear today. 
fa 





Insert Your Store Name Here 
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Cool and Comfortable 
Men’s Smart Oxfords 
in Leather and Fibre 
Soles 


FIVE-FIFTY 


OOD shoes at Five- 
(s Fifty are pretty scarce 

articles these days, 
but if you will just take the 
trouble to sit down with us 
for one minute you will find 
right here your foot comfort 
question is solved for the 
Summer—and at a price 
that means a real saving. 


Tan English Oxford, fibre or 
leather sole, low heel, snappy 
toe $5.50 
Narrow Toe Tan Oxford, 
BNE AS a 6 0:6:5.6-4:0:6055:000 $5.50 
Fibre Sole Sport Oxford, 
dark tan calf for heel... .$5. 50 


If you want oxfords that 
look cool and are cool, here 
is one grand opportunity to 
be fitted out right. 


BLANK’S 


ee 
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A Market Tip 
“Buy Now” 


EALLY fine shoes— 
R that is the kind of 

footwear that you 
have been accustomed to 
buy when you’ve asked for 
“Blank’s Custom Grade,” 
are harder to get every day. 


War work must have the preference. 
That means that the expert shoemakers 
are fast becoming expert in other lines— 
And shoe factory production is prac- 
tically turned over to Uncle Sam. 


In view of these conditions we cannot 
urge our customers too strongly to supply 
themselves with their size in the partic- 
ular style each is accustomed to wear, 
and the price advantages which we ob- 
tained by buying long ago we gladly 
extend to you. 

At present we have several excellent 
numbers in Tan and Black Oxfords that 


are “Quality” throughout— 
Dark Brown Calf Oxford, medium 
OG cca daciceews cAseasousecae $7.50 


Brown Kid Oxford, wide toe...8.00 
Black Kid Oxford, wide toe...8.00 
Soft Black Calf ‘Oxford, medium 

$8.00 


CUETO TOs 00 c6408004060004004 


Just Telephone 


and we will send to your office or to your 
home duplicates of any shoes you ‘have 
bought from us recently. We have com- 
plete records of your purchases on our 


cards. 
Insert Your Store Name Here 
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Because people now stress the importance of 
service from the shoes they buy, manufac- 
turers and retailers who sell Nedlin-soled shoes 


have this sales advantage: 


Ne@dlin Soles are so tough and durable that 
they wear a very long time and so make shoes 
give longer service. Yet they do not sacrifice sty/e. 


Remember this when considering the question of soles 
for the shoes you sell. 


The Goodyear Tire & Rubber Company, Akron, Ohio 


edlin Soles 


Trade Mark Reg. U.S. Pat. Off. 
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BOOTS AND SHOES 
BEING MADE 


In Less Quantities 
Than Desirable 

Whatever change is notable in the 
rubber footwear business is in the 
nature of an increasing difficulty in 
securing goods. A wholesale house 
that sent out nearly a hundred thou- 
sand dollars’ worth of rubber boots 
and shoes (mainly shoes) in April, 
could ship less than one-quarter of 
that amount during May, because 
of non-receipt of goods from the fac- 
tories. As has been the case for 
some time back, manufacturers are 
making few or no boots for shoe 
dealers, either wholesale or retail, 
but are employing their whole avail- 
able force, capable of doing such 
work, on the Government contracts. 
This is not supposed to materially 
interfere with the production of light 


rubbers, but the demand for tennis. 


goods does, as does also the exodus 


of work-women to other industrial 
establishments where excessively 
high wages are offered. However, 
the manufacturers are rushing their 
mills to the utmost capacity to fill 
the orders for early fall delivery, 
with enough of them ahead to keep 
them busy till the snow flies. 

And it will not be so very bad if 
the snow does not fly early next fall 
or winter, for in that case all shoe 
merchants will be able to take care 
of the trade which comes, and when 
it comes. 


TENNIS SEASON 
WILL BE GREATER 


As the Warm 
Weather Advances 


It was predicted in this depart- 
ment that this summer would bring 
a big demand for tennis shoes. Nat- 
urally a white season, the call for 


MMM AT cs 


The Rubb er - Realm 
Market Review of Rubber 
Footwear, Supplies and Prices 


i 
22 AOA 


Weekly 








canvas rubber-soled footwear would 
be large, and being war times when 
many are economizing, the call for 
inexpensive “sneakers” is a logi- 
cal economy with many families. 
Added to this is the advent of new 
lines in fine summer shoes, made by 
shoemakers, and having all the ad- 
vantages of fine factory shoes with 
the added comfort of tennis lines, 
and the natural result is a big call 
for nearly every sort of tennis shoes, 
which is likely to keep the factories 
busy until late in the season. 


CRUDE RUBBER 
BEING ALLOCATED 


With Prices Firmly 
Fixed at Maximum 


There is little that is new in the 
crude rubber market. Stocks in im- 
porters’ hands are decreasing rap- 
idly and incoming cargoes are now 
being held subject to the disposition 
of the Government, and are being 
alloted according to the plan pre- 
viously explained on this page. As 
most of the companies making foot- 
wear are now working on Govern- 
ment contracts, they are assured of 
sufficient crude rubber to make up 
such goods, and they are allowed, in 
excess of this, seven-sixteenths as 
much as they required last year in 
the second quarter. While this 
amount may not be enough, if the 
present restrictions remain in force 
the whole year, the stocks on hand 
and the allotments mentioned will 
enable them to run at their present 
capacity for some time. 

Prices being now fixed on the 
higher grades of crude rubbers, no 
change is made in our quotations, 
which are as follows: 

Upriver fine, 68c; islands fine, 59c; 
upriver coarse, 40c; islands coarse, 
27c; caucho ball, 40c for upper, 36c 
for lower; cameta, 28c; first latex 
pale crepe, 63c; smoked sheets, 62c; 
brown crepe, 60c; centrals and 
Mexicans, 39c; guayule, wet 35c, 
washed and dried 48c. 
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SCRAP RUBBER 
PRICES CONTINUE 


And Collectors are 
Indifferent Sellers 


As regards the scrap rubber mar- 
ket, dealers’ and collectors’ opinions 
seem to differ considerably. The 
latter reason that as the supplies of 
crude rubber are restricted, there 
must naturally be more call for re- 
claimed, and a consequent demand 
for scrap. Dealers claim that re- 
claimers find no such increased call 
yet, though there may come such a 
call if the restrictions continue for 
the rest of the year. As a conse- 
quence business is somewhat re- 
tarded, and while there is no quot- 
able change in prices, the market is 
firm. Scrap boots and shoes bring 
83g to 8'%4c, from the dealers; 
trimmed arctics, 6%c and un- 
trimmed arctics, 54%4c. These are 
dealers’ offers, collectors must buy 
at a margin below these figures. 


NEWS AND NOTES 


Of Interest in 
the Rubber Trade 


The rubber trade of New York 
subscribed $5,740,800 for the Third 
Liberty Loan. The quota striven 
for was $5,000,000, and they went 
nearly three-quarters of a million 
over the top. In Massachusetts 70 
rubber firms subscribed $1,348,950, 
and 17,254 employees subscribed 
$1,134,350, making a total of $2,- 
480,300 for the trade in the Old Bay 
State. 


Sergeant Alfred M. Foster, Field 
Hospital, No. 26, sailed for France 
last month. He is the son of A. S. 
Foster, who is manager of the rub- 
ber department of Winch Bros. Co. 
of this city. 

The Bourne Rubber Co., Provi- 
dence, R. I., has purchased several 
parcels of land adjoining its plant, 
and will soon commence consider- 
ably enlarging its factory. 
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READY NOW! 


We Can Make 





©2086 86 


Immediate 





Shipment 


No. 1310, $3.25 





EIGHT INCH 
WHITE REIGNSKIN LACE of these wanted styles No. 1409, $4.25 
Plain Toe NINE INCH BROWN KID 
” from our instock depart- << 
White Ivory Sole and Louis epar Brown Cloth Top, 
Heel, Minuette Last, Good- Wave Vamp and Fox, Louis 
year Wels ment Heel, 5th Avenue Last, Good- 
. ye'r Welt. 
AA to D B to D 


NO WAITS—NO DELAYS 


Order Now for Next 
Saturday’s Trade 


No. 300, $3.25 No. 302, $3.00 





BROWN PATENT OXFORD No. 303, $3.25 BLACK PATENT OXFORD 
Imitation Wing Tip, BROWN PATENT CRIMP Imitation Wing Tip, 
Perforated Toe and Vamp, PUMP Perforated Toe and Vamp, 
Single Sole, Louis Heel, Imitation Tip, Single Sole, ? Single Sole, Louis Heel, 
5th Avenue Last Louis Heel, Minuette Last. 5th Avenue Last 
B to D B to D B to D 


THOMSON-CROOKER SHOE CO. 
Roxbury Crossing, Boston, Mass. 
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YOU SHOULD STUDY 


PRACTIPEDICS 


The Science of Giving Foot Comfort 


This course of training will make every shoe dealer a more competent and success- 
ful business man and every salesman more efficient and valuable to his employer. 


Thousands of the largest, most successful and progressive dealers and their sales- 
people have attended these Post Graduate Courses 1 in Practipedics. They give 
this training their unqualified endorsement. . 
You still have an opportunity of attending these classes. Four one-week ses- 
sions will be held in 


CHICAGO -NEW YORK 


July 8th to 13th Aug. 5th to 10th 
July 15th to 20th Aug. 12th to 17th 
July 22nd to 27th Aug. 19th to 24th 
July 29th to Aug. 3rd Aug. 29th to 31st 
ipedics T 

What Practipedics Teaches 

The Arches of the Foot. The Arteries, Veins and Nervous Supply. 

Muscles—Tendons—Ligaments. Metatarsalgia—Morton’s Toe. 

Anatomy by Dissecting. Painful Heel 

Deformities and Abnormal Conditions of the cena ‘ 

Feet. erspiring Feet. 
Structural Changes. *Shoe Fitting. 
Cause of Weak Foot, Broken-Down Arch, Flat Bunions and Hallux Valgus. 


Foot, Etc. Hammer Toe—Corns—Callouses. 


*The subject of Shoe Fitting has proved a revelation to shoe salesmen who have spent a lifetime fitting wi 
selling shoes. This one subject is worth the time and money spent in taking the course. 


Mail Your Reservation Today 


As only a limited number of students can be accommodated, it is very advisable for those inter- 
ested to make application for enrollment without delay. 


Educational Department 


The Scholl Mfg. Co. 


213 W. SCHILLER STREET, CHICAGO 339 BROADWAY, NEW YORK 
TORONTO — LONDON 
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News in Shoe Markets 
and Merchandising, Develop~ 
ments in America’s Shoe Centers 
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St Louis 


Special Sales Started 
in Retail Shoe Stores 


While the retail trade has been 
excellent on spring and summer 
footwear the larger exclusive stores 
and departments of the city have 
begun to put on some special sizes 
to move some seasonable merchan- 
dise which provided good value, but 
were not in line with the general 
trend of the demand. The results 
were quite successful and the re- 
ports are of a very good volume of 
special business with little interfer- 
ence with the regular business, 
which is now turning sharply to 
white footwear ‘and similar mid- 
summer merchandise. Sensenbren- 
ner’s was one of the largest exclu- 
sive concerns putting on special 
bargains, while the Grand Leader 
department under Sam G. Hinckley 
was a notable case in the depart- 
ment store operations. 


Salesmen Called in, as 
Factories are Crowded 


The salesmen for the wholesale 
houses, manufacturers and jobbers, 
are for the most part out of their 
territories as a result of the diffi- 
culty in getting orders through the 
factories. The early orders filled up 
the plants to such an extent as to 
make it certain that the factories 
will have to run all summer on the 
orders now in hand and it was found 
inadvisable, with the trade buying 
so freely to pile up orders which 
would be difficult to fill. In con- 
sequence no new business is being 
sought and such orders as are be- 
ing taken are with reservations as 
to manufacture and delivery. It 
is not now expected that the sales- 
men will go out again before the 
middle of August. The operations 
of the factories continue on a basis 
of only about 70 per cent, with pros- 


pects of dropping below that figure 
as the draft draws men into the 
army, and girls become more diffi- 
cult to get for factory work. 


Johnson to Supervise War 
Work in St. Louis District 


Jackson Johnson, chairman of 
the board of the International Shoe 
Co., has been made head of the 
industrial zone of which St. Louis 
is the central point, recently de- 
cided upon by the United States 
Government for the expediting of 
war work. He will have general 
supervision of the production of war 
materials in the St. Louis district, 
where a considerable number of 
large contracts are being put 
through, including heavy shells, air 
planes, etc. 

i 
Travelers’ Convention Asks 
Conference with Director 


General McAdoo 


The annual convention of the 
Travelers’ Protective Association of 
America has been in session in St. 
Louis during the current week with 
a very large attendance. The Na- 
tional Board of Directors, which 
met last week, prior to the opening 
of the convention on the 11th inst., 
took action toward a _ conference 
with Director General McAdoo, of 
the railroads, with reference to the 
increase in railroad passenger rates 
as vitally affecting the half million 
traveling salesmen of the country. 
The Director General will be asked 
to accord traveling men the conces- 
sions which they now enjoy as cre- 
ators of freight traffic. 


Completion of Organization 
of Juvenile Shoe Corporation 


The completion of the organiza- 
tion of the Juvenile Shoe Corpora- 




















tion, which will operate the Kaut- 
Reith Shoe Co. and the Foster Shoe 
Co., has been effected and the stock- 
holders of the million dollar cor- 
poration, of which $550,000 of stock 
has been issued, are: Chester F. 
Reith, John Foster, George W. 
Keene, A. L. McCall, J. H. Schu- 
macher, W. G. Drosten, W. K. Hay, 
Fred W. Drosten, H. A. Von Oven 
and others. The establishment of 
offices at 1627 Locust street, St.° 
Louis, has been decided upon and 
Mr. Reith, who has made his head- 
quarters at Carthage, Mo., will re- 
move to St. Louis, where he can 
be in ready touch with both the 
Carthage and the Beloit plant. 


Laconic Mention 
of Shoe.Men Here 


Wallace A. Brown, who was until 
recently with the Hamilton Brown 
Shoe Company, and who has been 
undergoing training at Rantoul, 
Ill., in the aviation section of the 
military establishment, has been no- 
tified that he will be given a com- 
mission as lieutenant in the aero 
service. Eight other St. Louisans 
are included in the same list of 
newly commissioned flyers. 


R. N. Warmack, of the Interna- 
tional Shoe Co., will take his family 
to White Sulphur Springs, Va., 
shortly for the summer and will 
spend a short time with them before 
returning to St. Louis to take up 
his work with the company in con- 
nection with the opening of the fall 
season for the men on the road. 


The Shoe Specialty Mfg. Co. of 
St. Louis, a subsidiary of the In- 
ternational Shoe Co., is to be under 
the direction of C. A. West, who has 
been with the Rochester, N. Y., 
trade for a considerable period of 
years. He was also formerly with 
the Pingree company of Detroit 
and prior to that was a traveling 
salesman for the Pingree concern in 
New York and Pennsylvania. 




















IS AT YOUR SERVICE 


THe STETSON SHOE CoN) 
SoutH WeyYmMoutH,MAss. 
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HENRY LILLY CO. 
88-90 Reade Street - New York 


The Only Exclusive 
Shoe Auction House 








HERBERT © GLEASON GEORGE 0 GLEASON 











ST og co. 
66-68 Reade St. 
New York, N 














SOFT SOLES 


A wonderful line 
for the Wholesaler 
All leather 3.25 up 
Canvas...2.75 up 


Nu Baby Shoe Co. 
E. Lynn, Mass. 











Children’s 
Shoes 


\ FELT SLIPPERS 
} Shoe Store — 
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Chicago 


Summer Season Starts 
with Marked Actitvity 


Gazing into the stores on State 
street these fine summer days that 
Chicago has been having, one is 
given positive assurance that shoe 
selling is on the upward trend in a 
very encouraging way. Practically 
every store is receiving its full quota 
of patronage, and the reports in- 
dicate that 1918 selling will easily 
exceed that of last year. 

Low shoes are in the lead, pumps 
and oxfords in browns, dulls and 
patent leathers forming the pre- 
dominating demand. Some stores 
are experiencing surprising selling 
in the popular 15-inch military 
heel, in white and tan oxfords, as 
well as in high shoes. While white 
kid has been a strong seller in 
pumps and oxfords, many of the 
stores are beginning to move these 
in canvas. 

Windows are bristling with new 
summer displays, many of which 
include also a good portion of high 
shoes in white, tan and black. 


Will Shoe Clerks 
Be Exempt from Draft? 


Most of the stores are somewhat 
concerned about the Government 
regulations that will remove the 
sales clerks within the draft age 
from their employment. For in- 
stance, I. Miller, with a substantial 
force of salesmen, has no one on 
the floor over 1 years of age. Other 
stores are equally affected by the 
Government mandate, and all are 
hoping that action can be exerted to 
remove this ban as far as the re- 
tail shoe trade is concerned. 


Six Members of One 
House Now in Service, 
or Ready for It 


The Novelty Shoe Co. announces 
the departure from their organiza- 
tion of three of their force, who will 
join the service of the Government, 
Morris Rosenstun and I. N. Lewis 
have joined the Navy, and Fred 
Franklin is in the Coast Guard. 

Dave Saifer, secretary and sales 
manager, and Archie Weisberg, 
treasurer of the Novelty Shoe Co., 
are members of the Chicago Home 
Guards. This aggressive wholesale 
house for its size has contributed a 
large quota of its organization to 
the flag. 


Successful Tour 
Brought to a Close 


During the month of July the 
American Schooi of Practipedics 
will conduct four one-week Post 
Graduate Courses at their resident 
class room, 213 W. Schiller street. 

This educational institution is 
just completing a tour of about 
twenty of the largest cities in the 
United States and Canada, where 
this course of instruction has been 
given. Practically all the largest 
and most progressive dealers either 
attended personally or had repre- 
sentatives present. The instruction 
given has proved so valuable that 
the school has received the unquali- 
fied indorsement of all those who 
availed themselves of the oppor- 
tunity of attending. 

The instruction regarding shoe 
fitting was a revelation to even the 
oldest shoe man or clerk who had 
gained his knowledge through the 
school of experience. 


IMPORTANT CHANGE IN 
ARMOUR & COMPANY’S 


Branch House Organization 


On June Ist, Armour & Co. an- 
nounced a number of important 
changes in their branch house or- 
ganization, affecting the territories 
with headquarters at New York 
City, Jacksonville, Fla., Little Rock, 
Ark., Dallas, Tex., Spokane, Wash., 
and San Francisco, Calif. The 
changes came in the nature of pro- 
motions to the various men affected. 

U. P. Adams, who has been in the 
packing business for the past twenty 


_ years, and has worked in every ca- 


pacity from salesman to district su- 
perintendent, leaves the superin- 
tendency of the outlying district of 
New York to assume the super- 
intendency of Jacksonville, Fla., 
territory. 

Mr. Adams is succeeded in the 
New York territory by F. A. Ben- 
son, who has been superintendent of 
the Little Rock district for Armour 
& Co. during the past four years, 
where he has made a remarkable 
record for the house. 

Mr. Benson will be succeeded by 
J. S. Livesay, who was formerly 
assistant district superintendent of 
the Lynchburg, Va., territory. Mr. 
Livesay has been with the Armour 
organization for a number of years, 
having served as branch house man- 
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ager at Bristol, Tenn., Lynchburg 
and Chattanooga. 

On the Pacific coast Mr. Som- 
mer, superintendent of the Spokane 
territory, has been transferred to 
San Francisco and will take care of 
the Armour interests at that point. 

W. B. Spinks, who has been with 
the firm since he was a boy, begin- 
ning as a shipping clerk in the or- 
ganization, will succeed Mr. Som- 
mer at Spokane. Mr. Spinks has 
served in various capacities from 
salesman to branch house manager 
and leaves the superintendency of 
the Dallas, Tex., territory to as- 
sume his new duty. J. E. Hoban, 
who was Mr. Spinks’ assistant at 
Dallas, succeeds Mr. Spinks. Mr. 
Hoban was for 17 years manager of 
the San Antonio branch house, pre- 
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ceding his promotion to the assist- 
ant superintendency at Dallas. 


News Notes 
of the Shoe Trade 

B. S. Kaplan, formerly of Kap- 
lan & Ginsburg, has opened a new 
store at 3551 West 12th street, with 
a complete line of men’s and wom- 
en’s shoes. 

The S. J. Brouwer Shoe Co., Mil- 
waukee, is the first known shoe 
store in the country to install con- 
cave window backgrounds, which 
emphasizes the display of the shoe 
in a most natural way. In the win- 
dow will also be seen beautiful one- 
inch beveled French plate glass fix- 
tures, eliminating the use of pedes- 
tals and building up methods of 
display. 


North West 


FACTS AND FIGURES 
AVAILABLE TO DISPROVE 


Excess Profits 
by Shoe Merchants 


George A. Pierce, ex-president of 
the Minnesota Shoe Retailers’ As- 
sociation, and a prominent figure in 
national shoe circles, has recently 
mailed to National Secretary Geut- 
ing figures showing both the gross 
and net profits in his business for 
1917. 

This action was taken as a result 
of rumors which have reached lo- 
cal dealers to the effect that charges 
have been preferred by certain par- 
ties against the retail shoe frater- 
nity, these charges, alleging abnor- 
mal profits, etc., being made to the 
War Industries Board. Believing 
that a revelation to the members of 
this board of the profits actually 
made by representative shoe retail- 
ers would readily prove to them that 
any such allegations are without 
foundation, Mr. Pierce sent these 
figures of his business to Mr. Geut- 
ing with the suggestion that they be 
used in such manner as he saw fit 
for the purpose of acquainting the 
board with the real facts in the 
case. 


A HANDSOME 
DEPARTMENT 
ALREADY WARRANTS 


Expensive Outlay in 
a Dakota Town 


One of the best arranged shoe de- 
partments to be found anywhere in 


the North West is that of Mann’s De- 
partment Store, Devils Lake, N. D. 
A few months ago this department 
was entirely remodeled, among the 
improvements being the covering of 
the entire floor with a rich carpet, 
new opera chairs, fitting stools and 
a special floor shoe case. E. E. 
Mann, secretary and treasurer of 


‘the firm, tells the “Recorder” repre- 


sentative that many of their friends 
warned them they were making the 
store too fancy for a town of the 
size. However, the practical treb- 
ling of their business since the im- 
provements were made indicates 
that the up-to-date equipment was 
a most profitable investment. “From 
our experience, I would say that 
the right kind of store fixtures con- 
tribute very materially to the suc- 
cess of any business enterprise,” 


said Mr. Mann. 


WOMEN CLERKS 


To Relieve Men 
in Shoe Stores 


Claude Ott, salesman in the C. 
M. Stendal shoe store, Minneapolis, 
is in Class One in the draft and ex- 
pects to be called to the colors any 
day. Mr. Stendal plans to replace 
Mr. Ott with a member of the fair 
sex, believing that the fact that his 
trade is largely on ladies’ shoes 
makes the service of the saleswoman 
especially desirable. 

White kid oxfords are in very 
strong demand in the Twin Cities. 
Retailers assert that the only thing 
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P. J. Hamey Shoe Co. 


Factory, Lynn, Mass. 
Boston Office 
183 Essex Street 











Tober-Saifer Shoe Co. 
Creators of Novelty Shoes 


Oxfords and Pumps 
In Stock Ready to Ship 
Also Nifty Boots in All Lead- 


ing S Shades 
rite for Samples 


1312 Washington Av., St. Louis, Mo. 








The House of Service 
Novelty Footwear 
IN STOCK 
In Narrow Widths 


VINSONHALER SHOE CO., 
1211 Washington Ave., St. Louis 











Women’s McKay and Welt Shoes, Stylish 
at all oa and values that stand alone 
at their prices. 


Cotter Shee Co. - - Lynn, Mass. 
212 Essex St. 














1508 WASHINGTON AVE. 
St. Louis, Mo. 


Novelties in Stock | 
For At Once Shipment 








The Easiest Selling House Shoes 


9 
Large 
Variety ny 
op Turns 
Stock 


Lane Brothers Co. aciern® Ave. Boston 








W.C. Cushman & Co. 


WOMEN’S WELT AND McKAY 
SPECIALTY SHOES 
ON THE FLOOR—READY TO SHIP 


403 Albany Bld., Boston 


New York Office, 127 Duane St., Room 32 











The Line of 100 Styles 
of Comfort Shoes 
Juliets — Oxfords -— Bals 
—Polish—Button—Theo 


arm 

Lined — Men's Slippers 

TIMSON BROS,, Inc, 
Boston, Mass. 
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Wrrre To Buy 
Wotisceltances 


High Quality Shoe 
Laces for the Manu- 
facturing Trade. 
Write for Samples 
and Prices. 


J.& B.SALES CO. 


470 Park Ave. 


Worcester - Mass. 
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“UP TO THE MINUTE” 


Slipper Bows, 
Ornaments, Buckles, etc. 


D. T. DUDLEY & CO. 


66 Washington St. Haverhill, Mass. 








throughout South America means “These 
goods are the best of their kind for the 
South American market.”’ 











CASH PAID 


for shoe stores or surplus stocks of shoes 
or for other merchandise. Leases taken 
over. We will send a representative to 
investigate and make offer upon request. 


Max Kalter Mercantile Co. 
100-102-104 Grand St. New York City 
Phone Spring 9413 























wid £9 & 
SS Sf 4 M 
{ALSO ENTIRE RETAL OR pay 








We buy quick and pay highest cash price 
for retail and wholesale stocks of shoes or 
any other merchandise. 

Quantity no object. 

For 80 years our specialty. 

Bank and mercantile reference. 
BROOKLYN PURCHASING SYNDICATE 
FR. oe WALKER, Proprietor 
610 Broadway, Broo klyn 
"Phone, 2328 Williamsburg 








Insoles of all kinds 








<° Made by the House that 
makes good on deliveries 


Our brand is in demand 
Woolworth 
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troubling them is the question of 
getting deliveries on these goods. 
Saturday, June 1, witnessed the 
formal opening of the new shoe de- 
partment of the Fantle Bros.-Dan- 
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forth Co., Sioux Falls, S$. D. A part 
of their salesroom has been remod- 
eled and redecorated for the pur- 
pose. They carry ladies’, men’s and 
children’s footwear. 


San Francisco 


SPECIAL SALES 

TO MAKE UP FOR 
Slow Business During 
May Caused by Weather 
and Red Cross Drive 


On account of the strenuous 
drives for Liberty Loans and the 
Red Cross, retail shoe business for 
May was only fair. However, most 
dealers report that the last Satur- 
day of the month witnessed a tre- 
mendous business, not even rivaled 


- by the Saturday preceding Easter. 


The prospects for June are very 
bright. Several stores are now hold- 
ing pre-inventory sales, which are 
bringing in considerable trade. The 
Emporium held a successful birth- 
day sale last month. Previous to 
placing the goods on sale at the Em- 
porium they were displayed in the 
auditorium, and special sales talks 
were given to the clerks so that 
they might become thoroughly fa- 
miliar with their merchandise before 
showing it to the public. About the 
middle of May all the shoe stores in 
the Phelan building decided to have 
a May clearance sale. The dealers 
are highly gratified with the results 
and claim that it saved the month 
for them. The employes of ‘the va- 
rious shoe stores are agitating a 6 
o’clock closing hour on Saturdays 
instead of 10, as at present. Rosen- 
thal’s has already established this 
ruling, and it is expected that the 
other stores will soon follow suit, 
thus saving man-power, fuel and 
lights. The shortage of labor is be- 
ing more keenly felt at present than 
for some time. 


Hibberd Succeeds Ballentine, 
Who Goes with 
Sommer & Kaufmann 


R. H. Hibberd is taking H. A. 
Ballentine’s place as manager of the 
Pacific Coast stores for the Regal 
Shoe Company. Mr. Ballentine is 
now associated with the Grant Ave- 
nue store of Sommer & Kaufmann. 
Mr. Hibberd was formerly with the 
New York branch of the Regal 
Company, and more recently with 
the same company in Seattle, Wash. 
In all he has been connected with 


the company 18 years and is full 
of plans and enthusiasm for the up- 
building of the local branch. A 
Portland branch of the Regal Shoe 
Company will be opened the latter 
part of August on Washington 
street, in the heart of the shopping 
district. E. D. Furlong has been 
placed in charge of the Seattle store 
and H. Wadleigh, assistant man- 
ager, with Mr. Hibberd at Seattle, 
is now in charge of the Tacoma 
store. Mr. Hibbert has just re- 
turned from a short business trip to 
store. Mr. Hibberd has just re- 
time for a four-inch snow fall. 


KATSCHINSKI FIGHTS 
FOR HIS TRADE NAME 


And Sues for Infringement 
as the Philadelphia Shoe Co. 


Bernard Katschinski, doing busi- 
ness under the name of the Phila- 
delphia Shoe Company in San Fran- 
cisco and other places, filed an in- 
junction suit against John Keller 
and Luther P. Neill, doing business 
under the firm name of Philadelphia 
Shoe Store in Fresno. Mr. Katsch- 
inski alleges that in 1881 he filed 
with the secretary of state a certi- 
ficate of the adoption of Philadel- 
phia Shoe Company as his trade 
name. Since that time he avers his 
business has extended throughout 
California, the United States, Ha- 
waiian Islands, China and other 
foreign countries. He says confu- 
sion has arisen by the use of the 
name adopted by Messrs. Keller 
and Neill, and asks for a court or- 
der preventing them from using the 


' word Philadelphia in connection 


with their shoe business. 


NEW STORES 

ABOUT TO OPEN 

And Other Changes 
Contemplated in the Trade 


H. J. Peters, of Peters Bros., 766 
Market street, will leave for the 
East June 22, to buy up new stock 
for a new store which the firm will 
open at 1208 Washington street, 
Oakland, in the Sorosis Shoe Store 
location, about the first of Novem- 
ber. .The Sorosis Shoe Store is now 
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carrying on a very successful ex- 
pansion sale. 

It is understood that J. T. Cou- 
sins, who is now connected with the 
San Francisco Walkover store, will 
soon open a store for himself in Spo- 
kane, Wash., and Jack Byrne, in 
the wholesale department with the 
McElwain Co., 268 Mission street, 
will go into business for himself in 
Fresno, Cal. 

Paul Tieburg, sole representative 
in San Francisco of the Stacy- 
Adams shoes, is about.to open up a 
branch in Seattle. This store will 
make the sixth branch on the coast. 

A new shoe store to be known as 
the Bootery is opening at 651 Fill- 
more street. 

Hanan & Son, shoe manufactur- 
ers, of Brooklyn, N. Y., are nego- 
tiating for the opening of two more 
branch stores on the Coast, one at 
Seattle and the other at 157 and 
159 Geary street, San Francisco. 

The Walkover Shoe Co. intends 
to open the new store in the Flood 
Building with an entire new stock 
of goods. 


Personals, Changes and 
Gossip in the Trade 


Max Sommer of Sommer & Kauf- 
mann, has just returned from a busi- 
ness trip for his firm in the East. 

Mr. Philps, representing the 
Howard & Foster Shoe Co., is 
rounding up the San Francisco trade 
this week. He is on his way to Se- 
attle, after having spent ‘several 
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weeks visiting the South Coast 
points. , 

Kendall Thoroughman has been 
transferred from the Royal Shoe 
store in San Francisco to that oper- 
ated by the same company in Se- 
attle. W. W. Ticknor, formerly 
with the Walkover, is now employed 
by the Royal Shoe Store. Max 
Streicher, who has been connected 
with the Royal Shoe Company for 
a number of years, is now with the 
Geo. L. Greenfield Co., Portland, 
Ore. 

O. E. Price has sold his interest 
in the Bootery, Salem, Ore. 

E. K. Beekly has withdrawn from 
the partnership of the Kirk-Beekly 
Shoe Co., Porterville, Cal., and has 
sold out his interest to S. E. Kirk. 

J. N. Hough has sold out his shoe 
business in Colton, Cal., to W. D. 
Consor. 

The Rogers Shoe Company has 
moved from 134 Sansome street to 
143 Bush street, San Francisco. 

Among the recent visitors to the 
city have been the following men 
well known in the shoe business: 
W. Schwab, Marysville, Cal.; C. H. 
Wolfelt, Los Angeles; C. M. Frey, 
Sacramento, Cal.; F. E. Dunne, 
Stockton, Cal.; A. B. Levy, Will- 
iams, Cal.; H. W. Hanan, New 
York; B. H. Baxter, Seattle; James 
Sasek, Jamestown, Va.; R. C. Wit- 
wer, shoe dealer of Fitchburg, 
Miss., and C. H. Baker, president 
of the Baker Shoe Co., Los Angeles, 
San Francisco and other coast 
cities. 


‘Rochester 


SHOE DEALERS 
RESENT INNUENDOES 


Of Profiteering and 
Contemplate Co-operation 
with the Government 


The Rochester Retail Shoe Deal- 
ers’ Association at its regular Fri- 
day meeting pledged itself to cor- 
rect all evils in the retail shoe busi- 
ness in Rochester and to assist the 
Government in the conservation of 
materials and labor. It was the 
concensus of opinion in the round 
table discussion that drastic steps 
are being contemplated by the Gov- 
ernment to regulate the sale of 
shoes by retailers. According to 


William Pidgeon, Jr., who led the 
discussion, the federal authorities 
have been working on the assump- 
tion that the retailers have been 
fleecing the public. That this is an 


erroneous impression and should be 
remedied was agreed and a com- 
mittee was appointed to make rep- 
resentations to Monroe county’s 
congressmen and to the federal au- 
thorities through the offices of the 
National Association. The Roches- 
ter Association seeks to be taken 
into full co-operation by the Gov- 
ernment in any effort, regardless of 
sacrifice, that may assist in the suc- 
cessful prosecution of the war. It 
resents the attitude of suspicion 
taken by some Government authori- 
ties in relation to the retail shoe 
business. 


Salesmen’s Outing 
Planned for July 13th 


At the regular weekly meeting of 
the Rochester Association of Trav- 
eling Shoe Salesmen it was decided 
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wv. invented the Label for the Shoe Carton, 

and have Printed most all the Labels used 

by the Shoe Trade ever since —— 
Send for Samples 


~ 








ATLANTIC PRINTING CO. 


Shoe Printers 


Tear out this ad and mail for details of 
our Special Printing Service for 
the Boot and Shoe Trade. 
201 South Street, Boston, Mass. 
Telephone Beach 4960—4961. 








CATALOGUES 


HOOPER PRINTING COMPANY 
74 INDIA STREET, BOSTON 








“4 Splendidly Equipped Plant” 
The HARVARD 
ENGRAVING CO. 


MAKERS OF HIGHEST GRADE 
Shoe Cuts for Advertising and Catalog Purposes 


at 173 Summer St., Boston 








ILLUSTRATORS 
Cc. GRIECO 


COMMERCIAL ART CO. 
179 W. Washington Street, 
CHICAGO 


SHOE 








ARE YOU GETTING OUT A 
CATALOG? 
LET US MAKE THE SHOE 
ENGRAVINGS 


WE ARE EXPERTS! 


JOURNAL ENGRAVING CO. 
257 WASHINGTON ST., BOSTON 

















JAMES KENT EATON 
EXPERT SHOE CATALOG 


PRINTER 


Seventy-four India Street, Boston, Mass. 
Telephone, Fort Hill 1006 
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GUARANTEED 


TWO YEARS 
(el0];437 Hub Gore means Quality and 
LY Nisteriatsand Highest Skilled 


Labor are Used 


BOSTON OFFICE NEW YORK OFFICE 
52 Chauncy St. 395 Broadway 








Colored 
Chrome 
Sides 


Beggs & Cobb, Inc., Boston, Mass. 











TANDARD KID 
TRUE TO ITS NAME 
IT’S STANDARDIZED 

Standard Kid Mfg. Co. 
207 South St., Boston, Mass. 











The One 
Waterproof 
Leather that 
Takes and Re- 
tains a Polish 
Creese & Cook Co., $5eut? Mrs2" 


Tanneries at Danversport 








T. W. GODSOE, Pres. 
W. G. DONALD, Vice-Pres. 
F. E. JONES, Treas. 


F. E. JONES COMPANY 
covors MAT KID 


95 South Street, Boston 











NY serom ey ihytleny 








The Proper Dress- 
ing for Every Shoe 


Griffin Mfg. Co., Inc. 


67-69 Murray St. 
New York 














COLUMBUS 
WAS FIRST 
In America - Glumbus 
polishes are first in sales 
and profit possibilities. 


MBUS POLISH MFG.CO. Inc. 
@3 BEAVER ST. NEW YORK 
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to hold an outing at Hotel Manitou, 
Manitou Beach, on Saturday, July 
13th. James B.s Beatty was ap- 
pointed chairman of the committee 
in charge. He is assisted by a num- 
ber of sub-committees. There will 
be an attractive program for the 
day. Fred S. Brill, secretary of the 
association, is assisting Mr. Beatty. 


Style Show Preparation 
Practically Completed 


Rochester shoe manufacturers are 
busy planning the fifth semi-annual 
Rochester Shoe Style Show, which 
will take place on the fifth and sixth 
floors of the Powers Hotel, July 8th 
to 13th, inclusive. As on former oc- 
casions, the show will be under the 
direction of the Rochester Associa- 
tion of Traveling Shoe Salesmen, 
of which Clark B. Rowley is 
president. 

In addition to the exhibits of vir- 
tually every shoe and leather fac- 
tory, last manufactory and leather 
store of Rochester, there will be ex- 
tensive displays by manufacturers 
of Boston, New York City, Phila- 
delphia, Pittsburgh, Akron, Chi- 
cago, Milwaukee and other cities. 
One hundred thousand style shoe 
posters in three colors are being 
sent throughout the United States 
and Canada, but the exhibitors of 
the coming shoe, and various other 
means are being used to advertise 
the Rochester display. 

Officers and committees of the 
Rochester Shoe Style Show follow: 
Merleau C. Smith, chairman; Harry 
M. Joy, treasurer; Harry A. Chase, 
secretary, and these, with G. A. 
Schaub, A. J. Peck, F. J. LePine, J. 
E. Blythe, J. P. Byrne, Fred S. Brill 
and C. B. Rowley, comprise the 
executive committee in charge. The 
sub-committees are: Publicity, J. 
P. Byrne, chairman; A. J. Peck, 
Harry A. Chase; living model ex- 
hibition, A. J. Peck, chairman; C. 
H. Briggs, F. J. LePine, Raymond 
Statt, Harry J. Beatty, Fred S. Brill 
and Eugene Connor; rules, G. A. 
Schaub, chairman; F. J. LePine and 
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M. C. Smith; auditing, J. P. Byrne, 
chairman; G. A. Schaub and J. E. 
Blythe; rooms, Harry M. Joy, 
chairman; M. C. Smith and H. A. 
Chase; souvenir badge, G. A. 
Schaub and F. J. LePine; conces- 
sions, J. E. Blythe, Fred S. Brill 
and H. M. Joy. 


Special Department 
For Sale of White Footwear 


Gould, Lee & Webster, Inc., have 
opened a new department devoted 
exclusively to the sale of white 
boots, pumps and oxfords. -The 
company claims that it has assem- 
bled the most notable assortment of 
white footwear ever seen in this sec- 
tion of the state. 


Big Belting Company in the 
Heart of the Shoe District 


Gross Brothers, Inc., have filed a 
certificate of incorporation with 
County Clerk Hotchkiss authorizing 
it to manufacture and deal generally 
in belting and other appliances with 
special reference to the manufacture 
of shoes. The company has a capi- 
tal stock of $225,000 and begins 
business with $150,000. Its estab- 
lishment is located in the heart of 
the shoe manufacturing district of 
Rochester. The directors are Colin 
Cross, No. 232 Seneca parkway; 
Frederick Cross, No. 4 Fair View 
Heights and Wilson H. Cross, No. 
53 Magee avenue. 


Desbrow Shoe Co. 
Incorporated to Make 
Children’s and Infants’ Turns 


The Desbrow Shoe Company 
filed a certificate of incorporation 
last week with County Clerk Hotch- 
kiss authorizing it to manufacture 
turn shoes for infants and children. 
The company is capitalized at $75,- 
000, and will occupy a building at 
No. 15 Caledonia avenue. The offi- 
cers are: President, F. C. Bonnet; 
vice-president and secretary, A. L. 
Stratemeier; treasurer and general 
manager, Fred Desbrow. 


Cincinnati 


DATA ON PROFITS 


To Show No Profiteering 
in Retailing 


A special meeting of the Retail 
Shoe Selling Group was called last 
Wednesday for the purpose of im- 
mediate co-operation with the Na- 


tional Association in supplying data 
regarding profits in the retail shoe 
business. A recent letter from A. 
H. Geuting, secretary of the Na- 
tional Association, addressed to the 
local dealers through J. P. Orr, 
states that the head of the Com- 
mercial Economy Board has in- 
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formed the National Association of 
the receipt of numerous statements 
from various individuals through- 
out the country to the effect that 
shoe retailers today are profiteering, 
that in many instances they are 
charging double the manufacturers’ 
price for shoes. Upon receiving Mr. 
Geuting’s letter The Retail Shoe 
Selling Group took immediate ac- 
tion. Each member of the Group 
supplied figures showing the per- 
centage of his gross profits as well 
as the percentage of the cost of his 
doing business. An average of the 
whole group was drawn up and put 
into concrete form. ‘These figures 
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were then sent to Mr. Geuting along 
with a letter stating that the Cin- 
cinnati retailers would cheerfully 
lend their assistance to anyone de- 
sirous of verifying them. The let- 
ter showed that in consideration of 
the enormously increased expense of 
doing business, the local retailers 
are merchandising shoes on closer 
net profits than before the war. The 
letter stated: 

“We will welcome the day when 
the price of shoes and operating ex- 
penses comes down to figures that 
will permit us to retail at the ap- 
proximate prices which were ob- 
tained before the war.” 


Lynn 


SHOEMEN 
WILL CONFORM 


To Government Requests 
for Footwear Economy 


Sixty Lynn shoe men met with 
the Lynn Chamber of Commerce 
last week and agreed to follow gov- 
ernment regulations to the letter. 
They will do their utmost to co-op- 
erate with the government. 


A Conservation Line 
of Women’s McKays 


Developing women’s footwear 
along the lines of economy as rec- 
ommended by the Conservation 
Board, and at the same time com- 
bining a measure of style, Mitchell- 
Caunt Co. are now producing a new 
line of McKay shoes. The uppers 
are of full grain side leather, chrome 
tanned, a very durable stock, that 
cuts up economically. The bottom 
is made of a union outersole, with a 
tap of full grain leather cemented to 
the outer sole, and both sewed to 
the shoes on a ‘model B McKay ma- 
chine. These bottoms provide the 
weight that is essential to bottoms 
of shoes in winter time, to protect 
the wearer against cold feet. Fur- 
thermore, the shoes, having a tap 
of full grain leather, may be advan- 
tageously re-soled. The upper will 
stand the wear, while the second 
sole is being worn out, and thereby 
leather will be conserved. 


EFFICIENCY 
THROUGH ECONOMY 


In Factory Equipment 


Rogers & Briggs, Inc., now be- 
ginning to make McKay shoes for 


women at 270 Broad street, Lynn, 
have fitted up their shop with a 
view of securing the utmost econ- 
omy in making shoes. For example, 
the walls are white, to provide the 
best light, a guarantee of good and 
accurate inspection of the workman- 
ship. The rooms are ventilated by 
a new blower system, which keeps 
the air pure, a condition helpful to 
workers. The lasting will be done 
by the new flat bed machine, for the 
heel and toe work, and by the Con- 
solidated machine for the side work. 
The sewing will be done by the new 
model B McKay machines. These 
machines, which are among the 
most important in the system of 
shoemaking machinery, they con- 
sider the best machines there are 
for saving labor, and for improving 
the quality of the product, which 
features are certainly essentials of 
economy. 


New Shoes Blend 
Economy and Style 


All shoes are being made accord- 
ing to the requirements of the Con- 
servation Board in the Williams, 
Clark & Co. factory. In them are 
incorporated all the economies for 
which the Board calls. Yet they 
have the full measure of style, for 
which the times call. They prove 
that it is possible to blend economy 
and style in shoemaking. One type, 
for instance, is a circular vamp boot, 
with a cloth top, in gray and brown. 


New Economy Felt 
Made from Cows’ Hair 


Formerly, felt for the shoe trade 
was made of sheep’s wool. Now, 
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Write us for prices- 
they will interest you. 


GORDON MFG. CO. 
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741) Wooden Soled Shoes 
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that are made properly are 
giving the highest degree of 


satisfaction. 















Every turn we produce is 
guaranteed. 


The counter will not break down 
because we use a dry moulded 
counter which is inserted after the 
shoe is turned. = 


This is made possible by the use of the 


‘b6Gij~ 
Semeo Process 
(PATENTED) 


which eliminates wrinkles in the linings, creates a 
perfect heel seat, and a cleaner looking shoe in every 


respect. 
There is quality, real quality, in every pair. 


HELMING-MSKENZIE 


CINCINNATI 
Welts and Turns Exclusively 
76 retail from * 522 up, 
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‘the Densten Hair Co., of Peabody, 
has found, a way to make felt of 
cattle hair. 


Lack of India Skins 
Changes the Tanners’ Output 


Before the war, Thomas H. 
O’Shea, Peabody, was one of the 
largest finishers of India leather in 
the country, doing 2,000 dozen skins 
daily. Now he is doing 2,000 sides 
of cowhide leather daily. No India 
tanned skins are coming here be- 
cause of the war. So Mr. O’Shea 
had to turn to cowhides. No In- 
dia tanned skins means no India 
leather for tops of millinery boots, 
which circumstance is an argument 
for limiting the height of boot tops. 


Government on Guard 
and Watching All Exports 


A Lynn manufacturer sent sev- 
eral cases of shoes to New York to 
be held in storage, until they could 
be sent to Norway. Scarcely had 
the shoes arrived in New York when 
came to the Lynn manufacturer an 
inquiry from the Government about 
those shoes. The Government 
wanted to be sure the shoes would 
not get into Germany. 
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New Factory Running on a 
Specialty for Growing Girls 

Fromlynn Shoe Co., now estab- 
lished in new quarters at 74 Brook- 
line street, has fitted up to make 
growing girls’ shoes, sizes No. 2% 
to 8, as economically and as styl- 
ishly as this particular line of shoes 
can be made. It is something quite 
new, by the way, to fit up a shop 
especially for making growing girls’ 
shoes. 


Personal Mention 
of Men in the Trade 

Albert M. Creighton was in 
Washington last week and was un- 
able to join in the shoe conference 
at Boston, as had been announced. 

P. J. Harney, of the P. J. Harney 
Shoe Co., has opened his summer 
home at Intervale, N. H., and has 
leased his fine home in Lynn to a 
shoe buyer for the summer. To be 
near his business, he has taken an 
apartment in the Biltmore, Lynn. 

Thomas A. Kelley, kid leather 
manufacturer, is at his farm at 
Newbury for the summer. 

S. J. Barnet, treasurer of S. J. 
Barnet & Co., Lynn, has taken a 
fine house in Deer Covepark, Lynn, 
for the summer. 


Brockton 


BROCKTON SHOES 
AT STYLE SHOW 


Local Concerns Will Be 
Well Represented 


Brockton shoe manufacturing 
houses which are represented at the 
Boston Style Show to be held July 
8-12 are making active preparations 
for participation in this big event. 
Samples which will be practical as 
well as attractive will be carefully 
selected for exhibition. An impor- 
tant feature of the exhibits made by 
in Brockton and Souzh 


concerns 
Shore districts will be women’s 
welts. These will effectively sup-. 


plement the showing of men’s 
welted footwear, which have been 
for many years Brockton’s exclusive 
output. With the addition of wom- 
en’s welts, business in Brockton’s 
factories will be substantially 
strengthened. The large number of 
visiting buyers who will attend the 
and making a_ strong bid for 


Boston show will have an oppor- 
tunity to see “Made in Brockton” 
women’s welts effectively displayed 
and making a 
business. 


strong bid for 


FACTORY ADDITION 
NEAR COMPLETION 


Will Give Large 
Increase in Floor Space 


Additions to the manufacturing 
plant of Thompson Bros., Inc., 
which have been in progress for 
several weeks, are nearly completed. 
A central tower in which the stair- 
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ways will be placed will enable the 
concern to utilize the vacated space 
for factory purposes. The large 
wing being added to the rear of 
the building will increase to an im- 
portant extent the capacity of the 
plant in the production of the 
Thompson shoe. Extensive orders 
are being filled both for army and 
civilian footwear. The women’s 
welts produced by this concern have 
gained immediate popularity, large 
sales having been made for the fall 
season. 


CHOSEN 
PRESIDENT 


New Head of 
Local Concern 


C. Chester Eaton has been elected 
president of Charles A. Eaton Co., 
filling the vacancy caused by the 
death of his father, the late Charles 
A. Eaton. A new purchaser of sup- 
plies for the company is Edwin C. 
Clapp, formerly a buyer of the 
Eaton concern. 


“THE RALSTON 
GIRL” 


Attractive Picture 
Shown by Local House 


Churchill & Alden Co., manufac- 
turers of Ralston Shoes, are show- 
ing in the June issue of “The Rals- 
ton Salesmaker” an etching of the 
Ralston Girl. This was drawn by 
Haskell Coffin and is used on the 
Salesmaker calendar. The drawing 
is attractive and lifelike, represent- 
ing the artist’s best work. It is re- 
ceiving appreciation from the many 
customers of Churchill & Alden 
Company, into whose hands “The 
Ralston Salesmaker” is being 
placed. 


Haverhill 


ADDRESS BY 
HAVERHILL MAN 


Made at New England 
Shoe Conference 


A strong tribute and high appre- 
ciation of the war spirit displayed 
by Haverhill shoe manufacturers in 
particular and New England shoe 
men in general was paid at the re- 
cent New England Shoe Trade Con- 
ference by General Manager L. H. 
Downs of Charles K. Fox, Inc. Mr. 
Downs’ address covered many im- 
portant points and breathed a spirit 


of confidence as regards the solu- 
tion of trade problems. 


W orking for the 
Country's Cause 


Mr. Downs spoke of the many 
important things which have been 
accomplished by the Haverhill Shoe 
Manufacturers’ Association and the 
active co-operation given by every 
member for the good of all. Every 
possible effort, he said, is being 
made by the association to keep in 
step with the principles and policies 
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Kex-firvr Top Lift 
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Rex-Hide Rubber Mfg.Co. 


Manufacturers of Fibre Soles and TopLifts Exclusively 


eas East Brady. Pa. 
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| producing the superior Rex-Hide Fibre Sole 
we realized the need also for a higher grade 
composition TopLift. We are now prepared to 
place on the market a TopLift which is a fitting 
companion for the Rex-Hide Sole. Like the Rex- 
Hide Sole the Rex-Hide TopLift offers advantages 
which make it more desirable—because it is more 
economical, works up better and wears longer. 


Reasons for the 
Rexfive Top Lift 


Cuts out without chipping. 

Harder than leather. 

Slugs without splitting. 

Wears longer than leather. 

Lays snugly against breast of heel. 
Takes a perfect edge finish. 
Furnished with rough surface back. 





We say without hesitation that the Rex-Hide TopLift is the equal in quality 
to the remarkable Rex-Hide Sole. Think what the above features will mean 
to you—in your production work—in wearing qualities on your shoes. — 


Far superior to leather—yet sold at about half the price of a fair leather lift 
—surely you must appreciate the logic of using Rex-Hide TopLifts. 


Further information if you’ll write us. 





RexHide Rubber Mfg.Co. 


Manafacturers of Fibre Soles and TopLifts Exclasively 


suns East Brady, Pa. 
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Flag Your Trade 





with 
An Efficiency Shoe 
An entirely new kind of a % 


PT Eh 


shoe. It helps men to keep 
up to the point of greatest 
TRADE MARK REG. US. PAT. OFFICE efficiency. 








TRADE MARK REG. US. PAT. OFFICE 





It gets this business where other shoes fail. Designed primarily for normal feet, to 


keep good feet well and makes bad feet better from the very first try-on of the shoe. 


4 Styles 
Carried 


in Stock 


Widths and Sizes: 
AAA, 7% to 12 
AA,7 to 12 
A,6 tol12 
B, 5% to 12 
C,D,E,5 toil2 








sues hghe Wide Arch Preserver Last 


Custom Arch Preserver Last omen §=SNOE 


No. 156—Cocoa Tan Calf Bal, Custom No. 145—Black Kid Glazed Kid Blu., 
Arch Preserver Last.................... Price $6.50 Kangaroo Tip, Wide Arch Preserver Last. 
Price $6.25 


No. 137—Gun Metal Calf Bal, Mat Calf 
Top,’Custom Arch Preserver Last. No. 139— Black Glazed Kid Bal, Kan- 


Price $6.25 garoo Tip, Custom.................... Price $6.25 


E. T. WRIGHT & CO., INC. 


ROCKLAND, MASS. 


Philadelphia, Detroit, Washington Arcade 


Boston, 183° Essex St. 
San Francisco, Pacific Bldg. 


New York, Marbridge Bldg. 1215 Market St. 
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of the New England Shoe and 
Leather Association, which is giving 
wise counsel and advice to its mem- 
bers. The manufacturers of Haver- 
hill, he stated, are working for the 
common cause of all New England, 
realizing the fact that co-operation 
at this time is the only right course 
to pursue as a means of maintaining 
New England’s prestige. 


Importance of 
Transportation 

Mr. Downs emphasized the im- 
portance of transportation as relat- 
ing to the product of Haverhill shoe 
factories, stating that concrete ex- 
pression to this effect has been made 
by establishing in Haverhill a Traf- 
fic Bureau, which is a part of the 
work of the Haverhill Chamber of 
Commerce. The various shoe con- 
cerns contribute pro rata to its sup- 
port. He strongly commended this 
plan to every shoe manufacturing 
community. Mr. Downs said: 
“Haverhill is with you for the win- 
ning of the war and is willing to 
make any reasonable sacrifice along 
conservation lines to bring about 
this much desired and necessary re- 
sult.” He paid a tribute to Presi- 
dent Kent of the National Boot and 
Shoe Manufacturers’ Association 
and his associates who are solving 
great problems attendant upon the 
development of the shoe industry. 


SHOE MANUFACTURER 
RETIRES 
Member of Local Concern 
in Government Service 

Edward A. Witherell, president of 
Witherell & Dobbins Company, 
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shoe manufacturers of this city, has 
resigned from that office and the 
directorate of the corporation. Mr. 
Witherell has been associated in 
shoe manufacturing with George W. 
Dobbins since 1907. In 1911 the 
concern moved from factory quar- 
ters on Washington street to one of 
the new cement buildings on Essex 
street. Mr. Witherell has traveled 
extensively for the concern and is 
well known among the wholesale 
shoe trade in the large cities of the 
United States. He resigns to enter 
Government service in the ordnance 
department at Boston. 


New President 
Chosen 


The resignation of Mr. Witherell 
has caused changes in Witherell & 
Dobbins Co.’s officials. Philip Eng- 
lish, Jr., who during the past three 
years has been vice-president and 
head salesman for the concern, has 
been elected president. Mr. Eng- 
lish has a fine record as a salesman 
and enjoys an extensive acquaint- 
ance among the jobbing trade. In 
his new office he will have still fur- 
ther opportunities for trade service. 
Napoleon Theriault, superintendent 
of the factory, has been elected vice- 
president. Mr. Theriault has been 
for many years connected with the 
house and is thoroughly experienced 
in the production of women’s welt 
and turn footwear. George W. 
Dobbins will continue as treasurer 
of the concern. Morton E. With- 
erell, son of the retiring President, 
is clerk of the corporation and a 
buyer of factory supplies. 


New York City 


A SUCCINCT REVIEW 
SHOWS A GOOD START 


Of Summer Business 
In Retail Lines 


General conditions have been 
normal, with a fair volume of busi- 
ness principally in low cuts, sport 
shoes, rubber sole goods and white. 
In the last named class there has 
been a considerable increase in 
business in both leather and fabric 
footwear and for both women’s and 
men’s. The white canvas oxford is 


quite prominent in women’s line. 
There is also a call for white pumps 
and a good business is noted in 
brown and gray oxfords and pumps. 
The shortage of gray stock con- 


tinues. Black patent leather pumps 
are also selling. In men’s lines the 
cordovan shades in both high and 
low cut styles are most in evidence, 
and the proportion of low cuts is 
somewhat larger thus summer than 
heretofore. Military goods, such as 
puttees and leggings are also find- 
ing a sale in the retail stores now, 
as more and more men are going 
into the service. 


A New Location 
Results in Improved Business 


A. H. Ginzberg-Gordon Co. al- 
ready note considerable additional 
business coming to them directly as 
a result of their change of location 
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to the new and better building that 
they now occupy, which indicates 
that their move was based on sound 
business policy. The traveling men 
will leave early in July. 


The New Catalogue 
Cuts Down Styles 

The new catalogue of the Dia- 
mond Shoe Co., which describes and 
illustrates their own factory line of 
men’s footwear, will be going to 
their trade very soon. A feature 
that will be noted is the. condensa- 
tion of the line and the elimination 
of a great many duplications of 
styles and a number of unnecessary 
models. This is in keeping with the 
general desire to cut out frills and 
fancies, and while they will show 
fewer styles in the catalogue, those 
that will be displayed are the most 
practical and best selling numbers 
of them all. 


New Lines in 
Children’s Turns 

In all of the specialty lines car- 
ried by Elias Berlow there is a gen- 
erally brisk business. This is par- 
ticularly true of the men’s line for 
which they are New York distribu- 
tors, and the children’s shoes. In 
the children’s lines they have re- 
cently added a number of styles in 
turn, their stocks having previously 
been confined to welts. This new 
departure is resulting in consider- 
able additional business in that line. 
In the women’s McKay and welts 
gray and brown and patent leather 
oxfords are in strong demand. 


Lines in Which 
Present Activity Is Shown 
According to one of the specialty 
houses the present demand for 
white oxfords and pumps in both 
fabric and leather is very active, 
and this even extends to white 
boots, a condition for which the 
advance of the season is doubtless 
responsible. Sport stocks, such as 
rubber sole oxfords for both men 
and women, are likewise becoming 
quite prominent in the day to day 
orders that are coming in. Low 
heeled Russia calf and gun metal 
oxfords are in good demand, and all 
of these are in sufficient supply to 
meet present requirements so that 
shipments are being made promptly. 
The demand for gray kid oxfords 
and gray nubuck continues active, 
but they note that a good proportion 
of this comes from outside the city, 
rather than from the local trade, al- 


(Continued on page 61) 
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Special Values---Limited Quantity 


AT ONCE SHIPMENT 









Goodyear Double Stitched with Welt 


—_ 7 a | TEXTAN SOLES 


These Soles will give coeeuegy good wear and are guar- 
anteed as to wear by the B. F. Goodrich Rubber Company. 


STYLES 133 and 135 TAN CHROME UPPERS 


5to8 B84toll llK%to2 2%to6 Men’s 
$0.75 $0.85 $1.00 $1.15 $1.60 


STYLES 153 and 155 TAN LOTUS UPPERS 


5to8 B8%toll l11l%to2 2%to6 Men’s 
\ $1.00 $1.15 $1.40 $1.75 





STYLE 135 and 155 STYLE 157 TAN LOTUS UPPER 


Tan Chrome Tan Lotus 
5to8 B84toll l%to2 2%to6 
$1.00 $1.15 $1.30 $3.60 
These styles may also be had with leather soles, at the same 


prices. When ordering specify type of sole wanted. We 
recommend Textan soles. 


E. J. RAMSEY CO. 


407-413 East 91st STREET NEW YORK CITY 





STYLE 157 











LL indications go to 
A prove that dealers 
placing orders now 
for women’s shoes will be 
in strongest position to get 


business this fall. 


‘“*BAYNE”’ 
LAST 


One of six handsome styles 
in the ““Konqueror”’ class, 
for women is here shown. 
It is a well made, good 
selling style, reasonably 
priced. Cordo calf bal. 
Imitation wing tip. 13%- 
inch heel, 9-iron sole. 


No. 852 READY TO SHIP 


Widths AA to D 
Sizes 2 to 8 


PRICE $5.50 


The PRESTON B. KEITH SHOE CO. 


BROCKTON (Campello Sta.) MASS. eg ee 
N. B.—Interest yourself in Unlocked Process Shoes i : 
Boston Office New York Office | | 











207 Essex Street Barclay Building 
Room 207 Room 415 
299 Broadway 
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The Big Keds 
Advertising 
Drive Is On 


50,000,000 people will 


read it.’ 


Link up your store with 
Keds advertising and 
identify your store as 
Keds headquarters. 





















AF 





Nationally circulated publications are re-telling 
the story of Keds to all kinds of people of all 
tastes. 

Hot weather is here and much more is promised. 
More people will want Keds not only for their 
comfort but also because of their sensible economy 
—a nation-wide watchword just now. 

Get your share of Keds business. Make your 
townspeople realize that your store is Keds 
headquarters. 

And be prepared to fill every order. Keep your 
stock efficient. 

Large and well-assorted stocks carried by the 
principal Wholesalers and Rubber Stores every- 
where. 


UNITED STATES RUBBER COMPANY 


NEW YORK 


> 
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OPT EEE 


TUE 


HOUT 


CUT 


PALE 


STEELE CCCCCCCCCCCCCCUC COCO ee 


Patent and Black Kid 


eee eee eee 


Het 


VOUT 





Billiken 


A HOUSEHOLD WORD 
FROM COAST TO COAST 


THE SHOES THE KIDDIES y 
UKE THE MOST / 


/ 
j 






FEET A TREAT 







GIVE THE KIDDIES’ \ } 


“THEY CANNOT PINCH @UT 
ARE SURE TO TICKLE” 

















Z 
A 
Z 
Z 


Z 
A 
ZA 


1517 Washington Ave., 
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Special Notice to Dealers in 
Billiken Shoes 


By making an extremely large contract with the manufacturers we 
have been able to get a very handsome fan at a very low price, for 
handlers of Billiken shoes. This is one of the best advertisements 
which you could obtain. By distributing these at churches, picnics 
and public meetings of all kinds, you can advertise your store in a 
very handsome manner. 


This is a co-operative advertising proposition between the m@nufac- 
turer and the dealer in Billiken shoes. It enables the dealer to buy 
these fans at less than the manufacturer’s price. The size of the fan 
is 714% by 9 inches, printed handsomely in several colors, with the 
dealer’s name and business card printed in a prominent position on 
the back. 


Now is the time to distribute fans in your vicinity. Send us your order 
Price with your name on the fan, only $1.85 per hundred, plus 
No order accepted for less than one hundred. 


today. 
parcel post"or express. 


Send us your order at once. 





Shoe Cor mpa 
Louis, Mo. 





TTC Ce CeCe CCU 


Oxford 


IN STOCK 





No. 816—Fine Patent Oxford, Heavy Turn Sole, 11 


Last, 2-inch Full Louis Heel, Aluminum Plate. 


AA, A, B, C and D 


Last, 2-inch Full Louis Heel, Aluminum Plate. 


BR A. © GO Brcc sscccansciscccevasesel Price $4.00 


TERMS 
2 per cent 10 Days, Net 30 


ELLIS, EDDY COMPANY 


SHOEMAKERS 
HAVERHILL, MASS. 





Price $4.00 
No. 818—Fine Black Kid Oxford, Heavy Turn Sole, 11 





Popular Prices Quick Service 


When in need of 


Barefoot Sandals & Play Oxfords 


For 
Real Service and Comfort write 


Matathon Shoe Coy 


WAUSAU, WISCONSIN 
MANUFACTURERS 








tere 





Standard 


fine felt 
ootwear 
Widths, 


- Samples 
itted upon 


renuest. Ask 
Sot ae OF- bh a-110) 


fa ndard Felt Compan ny 


West Alhambra California 
New York, Chicago. San Francisco 


Widths, 











Hn 











MOTHER’S 
HOME GUARD 


Filled with 
Vim and Vigor 


The same sturdy strength 
permeates every fibre of 


ESSEX 
SHED-WET SOLES 


They stand rough service. 
They are damp-proof and 
wear like iron. 


They please mothers and 
boys—Insist on 
SHED-WET SOLES 


ESSEX 


RUBBER 
COMPANY 


Trenton, 
N. J. 








he entireGood- 

year manufac- 
turing policy is 
represented by one 
word—Quality. 
Each Goodyear 
product 1s su- 
preme in its field. 
NeOdlin Soles donot 
differ from other 
Goodyear prod- 
ucts in this respect. 








VV ingtoot Heels 
areoldermem-. 
bers of the Good- 
year family—and 
they too are a re- 
sult of this gualty 
policy. Because of 
their superiority 
they are guaran- 
teed to outlast 
any other heels. 


The Good yearTire& Rubber Co. 
Akron, Ohio 








59 


BOOT AND SHOE RECORDER 


June 15, 1918 











es, 
OUREORDOGRORORGQGOUGURRRCRRGURGERCOORRS 





uol}e19d0-07) $ 190}18— AI] 
“TH ‘ODVOIHD 


ANVdWO) ODVOIHD YILYV) “A T 


*yue0 0d 
G sso “ST'p$ 211g “PIA C ‘D ‘A ‘V YoIg ut ‘Aueduioy JayeaT 
‘soig uewioyy] Aq opeut ‘pueiq _xody,, ‘suiddoy, Je Wy “Suroe I 
doy, Jayjea'y uel iwys] ‘poury 9000],7 sonSuoy ozig |[ny ‘s1aquno'y 
Jayyeay ‘ajOg Jaye] e[suIg ‘sey xouay] ‘sjeg [RIP und $.UdyAl 


002 20quINNY e143g 39015 
ANT ATAVAUVNAY ® 013 JOHS ATAVAUVNAY V 


TIT ‘oseo1y “ya011G Uu9s0I14 
pue onuaay O8vdo1Yy) IoUI0,) ‘[ “ON AlOIORY 














«XOU9T,, 9UD SIT], 
s]se'] SUIT J-IadNng 
Aairy F preuoqoew 








004 HIALS MOOLS 
OOVOIHO NI AAVIN 





dIHS OL ACV 























Every Hand in the Land! 


Every Hand a Saving Hand ’ 
Every Hand a Helping Hand 


Lend Your Quarters to Uncle Sam 
Every One of Us Must Save Here for Victory “Over There” 


VERY one must lend some money to the Govern- 

ment. And every one can lend some, if only a little. 

No matter how slim our purse or how small our 

earnings, each and every one of us can spare a little for 
our Government if we practice a little thrift. 


By investing in WAR SAVINGS STAMPS the person 
with only a few cents to spare can do his or her share as 
well and as nobly as the man with a million to invest. 
Remember, the Government does not ask you to give 
your money, but to lend it at interest. You make it 
work not only for those “‘over there’ but also for you 
here, no matter how much or little it may be. 

You may purchase WAR SAVINGS THRIFT 
STAMPS by paying the small amount of 25 cents ata 
time. Sixteen Thrift Stamps plus a few cents in cash are ex- 


changeable for a Five Dollar WAR SAVINGS STAMP. 
The Five Dollar Stamps cost from $4.14 to $4.23 each, 


according to the time purchased, and will be redeemed 
on January 1, 1923, at $5 each. 

The Stamps will be sold during March, 1918, at $4.14 
each, and the price will increase one cent a month dur- 
ing 1918. 

At the average 1918 selling price, WAR SAVINGS 
STAMPS will yield you on the redemption date four per 
cent. interest compounded quarterly. In case of necessity 
they may be redeemed before January 1, 1923, with 
about three per cent. interest. 


The investment is the soundest on earth. The entire 
wealth and security of the United States is back of them. 


WAR SAVINGS STAMPS are as easy to buy as postage 
stamps. They are sold at post offices, banks or trust com- 
panies, many railway stations, stores, factories, agencies 
and other public places. 


LETS ALL INVEST AND HELP—EVERY HAND IN THE LAND. 


National War Savings Committee, Washington 





Contributed through Division of Advertising 


‘WSS. 





‘WAR SAVINGS STAMPS 
@SSUED BY THE 


UNITED STATES 
GOVERNMENT 








This space co ont | for the Winning of,the War by 
United Shee Machinery Corporation, Boston, Mass. 





United States Ggu't. Comm. on Public Information 
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though some of it is of a local 
character. 

M. R. Joseph, who represents the 
Griffin Mfg. Co., in Philadelphia, 
was the victim of an accident on 
May 27th in that city. While cross- 
ing Diamond street at Park avenue, 
he was struck by an automobile, 
which fortunately was traveling at 
a very low rate of speed at the time. 
Mr. Joseph, while considerably 
bruised, was fortunately not seri- 
ously injured, but the shaking up he 
received was sufficient to keep him 
away from active business for a 
fortnight, and he has but recently 
resumed his activities in calling on 
the trade. He is receiving the con- 
gratulations of his triends that the 
results were not more serious. 
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Shoe Cloth in Better 
Demand Than Supply 

Henry Gitterman Co. reports 
that in nearly all lines of fabrics 
for shoes the trade is buying more 
than the supply houses have to sell, 
or at least would be willing to buy 
if their orders would: be accepted. 
The conditions are very uncertain 
in all woolen lines, and while they 
are getting some stock right along 
and shipping it out as fast as it ar- 
rives on orders previously taken, 
they are not by any means receiv- 
ing as large a volume as they could 
use. The business in Wyclo is very 
active in all colors, and in this con- 
nection they are in good shape to 
ship so that this business is being 
well taken care of. ? 


Philadelphia 


WHITE GOODS AND 
SUMMER SPECIALTIES 


Showing Steadily Increase 
in Popular Call 
The season of outings and vaca- 


tions has opened, and many calls 
are being made for sport shoes, low 


heeled oxfords, white goods, tennis 
and the like. The business in whi-e 
goods is showing increase. Business 
in general lines apart from this spe- 
cial field has been quite generally 
satisfactory. Conservation ideas 
are evidently working out quite 
strongly in the minds of customers, 
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as is evidenced by the increased ‘sale 
of men’s low cuts. Dark tan calf is 
the most popular stock in men’s ox- 
fords. A quite active demand is 
noted for military supplies, such as 
leggings, spur straps and chains, 
and various articles particularly 
needed for the boys in khaki. 


Stocktaking in Preparation 
for an Active Fall Season 

Wm. H. Durell & Son are at their 
mid-year stock taking. The orders 
on hand show a great many plain 
staple boots, usually in 8-inch 
height in the growing girls’ line. 
Brown calf and gun metal are the 
leading stocks and they are not find- 
ing such a very heavy demand for 
kid in the fall orders. 


Findings Trade Conditions 
Reported Very Satisfactory 

Laing, Harrar & Chamberlin re- 
port a particularly strong call for 
laces, bare foot sandal lines, and 
summer stocks on which shipments 
are coming in every day. The de- 
mand for white dressings is very 
large, especially Blanco, of which 
they are in a good position to handle 
orders, and shipments are being 
made promptly. 








or 


Plain Toe 
No Perforations 
Cov. L. X. V. Heels 


In 
PATENT LEATHER . $4.50 


DARK RUSSIA CALF 4.50 
WHITE CALF .. . 4.75 


Brooklyn Quality Oxfords 


IMMEDIATE DELIVERY 





Order At Once 
They are Ready Sellers 


L. A. STILES & CO., Inc. 





White Buck and 
White Sea Island Boots 


a 


ji IN STOCK 












No. 907 
Fine White Side Buck 
8% inch Boot 
Heavy Turn Sole 
Half Louis Covered Heel 
Aluminum Plate 
No. 9 Last 


Widths AA, A, B, C 
Price $2.75 


No. 908 
Sea Island Boot, 
White Ivory Sole 
Price $2.25 


Terms: 2% 10 days, 
net 30 





MANUFACTURERS 
235 to 253 Park Ave. 


BROOKLYN, N. Y. 











ELLIS, EDDY CO., Shoemakers 
Haverhill, Mass. 


High grade white shoes are our specialty 
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page per issue: 
Space 1 time 


linch..... . .$4.00 


7 times 


$3.00 


4inch .......15.00 12.00 


“‘Recorder”’ rates for space less than one-eighth 


13 times 
$2.75 
2inch ...... . 8.00 6.00 5.25 
Sinch..... --12.00 9.00 7.75 
10.00 


Classified and Opportunities Department 


OSITIONS WANTED: Three cents per word for each 
Minimum amount accepted, sixty cents. 
For other ‘“‘Want” advertisements, five cents per word for 
Minimum amount accepted, One ‘ 
Ads. under this heading will be received up to five o’clock 
Tuesday, P. M. When advertisers desire answers to come in 
care of this office, twelve words must be allowed in each ad- 
vertisement for address. 
warded direct to their address, each word of the address must 
be counted in the advertisement and paid for accordingly. 
Answers to ads. must be sent under letter postage. 


Payment in advance is required, except when regular advertisers, as amounts are too 


insertion. 


26 times 52 times each insertion. 


$2.50 $2.00 
4.75 4.00 
7.00 6.00 
9.00 8.00 


small tu open accounts. 


se ina ia 
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When advertisers desire replies for- 











SALESMEN WANTED 


SALESMEN WANTED 


HELP WANTED 





LIVEsvest-pocket side-line for salesmen Calling 
on shoe trade. Shinne-Shine, patented blac 
and tan shoe cleaner, retails for 10c. to men and 
women. Repeats sure. Splendid commission. 
References required. Patented Specialty Co., 45 
W. Mohawk St., Buffalo, N. Y. ° 


ANTED—Shoe salesman_to_ sell popular line 

gof women’s weits and McKays in Pennsyl- 
vania, Ohio, Indiana, Illinois, Missouri, Kansas 
and Minnesota. Best selling styles are carried in 
stock. No applicant will be considered unless he 
can give positive proof of having sold $60,000 per 
year or more of women’s shoes in one of these terri- 
tories during the last two years. We want only 
good men and will treat replies in confidence. State 
plainly what territory you are covering, line you 
are selling and annual volume of sales. Address 
A2116, care Boot and Shoe Recorder, 207 South 
St., Boston, Mass. 


ALESMAN, wanted, to carry as side line Army 
leather riding leggings; all territory; commission 
basis. A Hoffenberg & Son, 587 Hudson St., New 
ork. 
MANUFACTURER of high-grade shoes for 
women can use a first-class salesman for the 
South, except Texas and Oklahoma; fair trade es- 
tablished. Are hunting for a man who can increase 
it. Negotiations can be opened only with appli- 
cants who state age, territory now traveling, line 
represented, with amount of sales and shipments in 
1917, also reliable references as to persona! habits. 
All communications will be held strictly confiden- 
tial. Address A2117, care Boot and Shoe Recorder, 
207 South St., Boston, Mass. 


GHOE SALESMAN—Good experience, Ohio city, 
200,000. State age, salary and give reference 
first letter. Address A2111, care Boot and Shoe Re- 
corder, 207 South St., Boston, Mass. 


SOUTHERN SALESMEN—To carry about 20 
samples men’s Goodyear welts at $3. In tans, 
guns and vici kid. Commission 5%. State terri- 
tory covered and other lines carried in first letter, 
also references. Address ‘‘Welts,” care Boot and 
Shoe Recorder, 207 South St., Boston, Mass. 


ESTERN work—Shoe manufacturers want 

salesmen for established -territories in_Minne- 
sota, Dakotas, Wisconsin and Nebraska. Complete 
stock, popular prices, high-grade line. Address 
A2101, care Boot and Shoe Recorder, 207 South 
St., Boston, Mass. 























Salesmen Wanted 


SALESMEN WANTED—Experi- 
enced men, with established trade, 
to carry an in-stock line of extra 
value boys’ shoes in several Middle 
Western territories. Commission 
only. Address in confidence giving 
details of experience, FEDERAL 


SHOE COMPANY, Lowell, Mass. 











GALESMEN, expert, wanted with established 
following for men’s and boys’ leather puttees 
and canvas leggings; cordovans a specialty. Com- 
mission basis. Al proposition. References and full 
particulars to past experience required. State ter- 
ritory desired. Address K56, care Boot and Shoe 
Recorder, 127 Duane St., New York. 


WANTED 


Competent Salesman 


For general shoe store. Must be capable 

and efficient. Opportunity for the man. 

Edwin Aishberg, 941 Main St., Hartford, 
nn. 











WANTED 


Salesman for the Cotero Tongue Pad as a 
side line. Easiest selling proposition on 
the market. Big commissions. Pocket 
Sample line. Write today. 


COTERO CUSHION MFG. CO., 
Burr Bldg., Scranton, Pa. 














POSITION WANTED 


CAPABLE factory superintendent sales manager. 
Have made large cities Middle West past 10 
years, in which have large following. Al style 
sample leather man, good organizer, expert on mod- 
ern factory efficiency. Wishes connection inside or 
out, or combined. Address A2120, care Boot and 
Shoe Recorder, 16 State St., Rochester, N. Y. 


COMPETENT Retail Manager and Buyer is 
open for a change. Exempt from draft. Good 
ersonality and character. Middle States pre- 
erred. Address A2115, care Boot and Shoe Re- 
corder, 207 South St., Boston, Mass. 














HELP WANTED 


GUPERINTENDENT WANTED—For factory 
where shoe-shop practice at its best is required. 
Business, however, is not shoe making. Plant em- 
ploys about 250 people, many of whom are young 
women. Must have an Al man who knows manu- 
facturing. Business well established, affording 
good chances for advancement. References re- 
quired and given. Apply A. Z., care 1257 Columbus 
Ave., Boston, Mass. No attention paid to appli- 
cants who fail to state in detail experience. 


ANTED—Shoe clerk, with experience, to 

work in Detroit, Mich. Good chance for ad- 
vancement. Write A2122, care Boot and Shoe 
Recorder, 207 South St., Boston, Mass. 


WANTED—A first-class shoe salesman, who is 
a good window trimmer. State age, experi- 











ence, salary expected, and give reference. The 
leading shoe store in a Western Pennsylvania city. 
Address A2118, care Boot and Shoe 
South St., Boston, Mass. 


ecorder, 20 





SHOE FITTERS 
WANTED 


Men or women, for our women’s and 
children’s shoe departments. Excep- 
tional opportunities for those wishing 
city experience with shorter hours 
(Saturday holiday through July and 
August); liberal salary and commis- 
sions. Write or apply in person to 
Mr. H. P. Russell, Superintendent, 
R. H. White Co., Boston, Mass. 


L. S. PLAUT & CO. 


Require the immediate services of an experi- 
rienced retail shoe man to act as head of stock 
and assist the buyer in general. Previous ex- 
perience essential. Apply by letter stating 
experience, qualifications and salary expected. 














ASSISTANT BUYER 

and Merchandising Expert 

By one of the largest Shoe Houses in East. 
Must understand modern stock-keeping sys- 
tems, preferably Dept. Store experience, 
besides being real shoe man. State full de- 
tails with minimum salary , in first 
letter. Same house has openings for high- 
grade salesmen who can earn top salaries. 
Address A 2110, care of Boot and Shoe Re- 
corder, 207 South St., Boston, Mass. 


‘ 














LINE WANTED 


OOD manufacturers’ line of children’s shoes, 
* McKays or turns, in stock, for Detroit and 
vicinity, to carry in connection with my present 
line. Can promise excellent business to the 
manufacturer that can offer me a live line. Ad- 
dress A2121, care Boot and Shoe Recorder, 207 
South St., Boston, Mass. 

ENERAL line of shoes for Mexico and Cuba 

wanted by export commission house with ex- 
perienced salesmen. Best references. Address 
A2114, care Boot and Shoe Recorder, 207 South 
St., Boston, Mass. 


FOR Michigan and Indiana—Strong Eastern line 

wanted for next season by experienced sales- 
man; 20 years on the territory. Address A2052, 
care Boot and Shoe, Recorder, 207 South St., 
Boston, Mass. 


CAPABLE, successful salesman, A-I style and 
pattern man. Knows the game thoroughly. Is 

open for a proposition. Address A2106, care Boot 

and Shoe Recorder, 16 State St., Rochester, N. Y. 
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BOOT AND SHOE RECORDER 


Changes in Business 


The Last Week’s Failures, Suspensions and 
Changes 


Failures 


Waterville, Me.—L. E. Hilliard & Co., shoe manu- 
facturers and leather, reported assigned. 

Cambridge, Md.—Hyman Gordon, shoes, etc., re- 
ported attorney for the above is offering creditors 
a compromise of 33 1-3 per cent, payable 25 per 
cent in cash and 8 1-3 per cent in notes. The es- 
timated value of the stock and fixtures is $4,000, 
the indebtedness on merchandise $4,000, and 
borrowed money $2,000. 


Changes 


Boston.—Indian Head Leather Co., leather, busi- 
ness certificate filed by Philip Sodoroski. 

a Mass.—F. Archibald Co., cut soles, 
Geo. H. Marquette, vice-president, retires, and 
parent business for himself at 41 Washing- 
ton Street. 

Witherell & Dobbins, Inc., shoe manufac- 
turers, E. A. Witherell, president, reported re- 
tires. wan English, Jr. ., elected president. 

pa Winchell & Co., Inc., shoe manufac- 
je 3... capital stock increased by $250. " 

Indian Orchard, Mass.—Chas. Bengle cs, shoes, 
etc., incorporated with capital of $10,000. 

Chas. Beagle Estate, shoes, etc., succeeded by 
Chas. Ben 

Worcester, nel —New England Shoe and Leather 
one findings, etc., recently commenced business 


Springfield, Mass.—Charles a shoes, incor- 
porated with capital of $10,000. 


Lynn, Mass.—Braude-Goodman Shoe Co., shoe 
manufacturers, A. M. Sacks admitted. 

Attleboro, Mass.—Fineburg & Blatt (True Fit 
Shoe Store), shoes, succeeded by Louis Fineburg. 

St. aia, Minn.—N. A. Nelson bought the Pitt- 
lin dry goods and shoe business. 

El Dorado Springs, Mo.—O. B. Williams bought 
the Chambers shoe business. 

Seligman, Mo.—Jesse Phipps, dry goods and ain, 

succeeded by Phipps & Coger. 

North Adams, Mass.—Dean-Spencer Leather Co., 
leather novelties, etc., sold to William P. and 
J. Bernard Boland. ‘ . 

Elliott, Ark.—The Patterson Mercantile Co., in- 
corporated capital $7,500. Incorporators, Judson 
Joe Patterson, secretary and treasurer. 

Patterson, president; J. O. Buck, vice-president; 

Council Bluffs, Ia —Central Department tore sold 
out to the People’s Department Store. 

Elkader, Ia.—Burlinghame rs Marshall, dry goods 
and shoes, succeeded by E. A. Burlinghame. 

Maple River, Ia—J. H. Fleskes bought the dry 
goods and shoe business of Jos. Stangl. 

Sibley, Ia.—Brown & Son sold their dry goods 
and shoe business to Flindt & Miller, who con- 
duct a clothing business at Sheldon. 

Argonia, Kan.—John H. Gum, dry goods and 
shoes, sold out to Hiatt & Case. 

Peabody, Kan.—T. F. Cole al his interest in the 
Tucker & Griffiths Mercantile Co. to the other 
members. 

Noosho, Mo.—-Wood Moore, dry goods, shoes, etc., 
succeeded by Centers Mercantile Co. 





FOR LEASE 


FOR LEASE 








Shoe Department Open for Lease 
on a Commission Basis 


A going established shoe department in 
one of New England’s large stores can be 
had ona commission basis for the sale of 
men’s, women’s and children’: shoes. 
Store is located in a trading territory pf 
about half a million, and is situated in the 
best location in the city. The present vol- 
ume of sales should easily be doubled with 
the right ——— 

Parties must nancially able to buy 
the stock on ha which is in excellent 
condition as to desirability. 

An unusual opportunity for some live 
party to step into an established business 
y-? oriow rofitable results. Address 

9, care Reet a nd Shoe Recorder, 207 





Souek St., ecten, y bens 











MISCELLANEOUS 








Reece’s Rocker Bottom Wood Sole Shoes 





Oil grain uppers, guaranteed counters 


Shoes, $1.45 te $1.80; High lace shoes $2.00 
te sakes frase tostoee inch, $2.75 to $3.60 








Send for catalogue 
REECE SHOE CO. - COLUMBUS, NEB, 





OR LEASE—A great opportunity for good 
manufacturer of !adies’ shpes or a first-class 
shoe man. Will lease in our new building being 
erected ground floor space for shoe department; 
ee og Goldsmith Dry Goods Co., Dallas, 
ex st 








FOR RENT 


Shoe Dept. for Rent 


In Bedell Women’s 
Apparel Shops in 


St. Louis, Philadelphia, Milwaukee 


Unusual proposition and exceptional 
opportunity for firms or individuals 
with successful records and sufficient 
experience and capital. Full particu- 
lars upon application. 

Executive Office 
THE BEDELL COMPANY 
19 West 34th Street, New York 




















FOR SALE 


Sx THOUSAND DOLLAR stock of boots and 
shoes for sale; splendid location in one of the 
best cities in Illinois. Old established store; up-to- 
date stock. Will consider part in trade. Address 
Isenbarger & Fleming, North Manchester, Ind. 
ge established 22 years, wants to sell owing 
to ill healt Small capital required. Very 
good opportunity for cobbler. Nurick, care Ginz- 
berg-Gordon Co., 141 Duane St., New York. 


Job Lots of Shoes & Leather 


Are Sold Through the 
Recorder Want Ad Page 


5 CENTS A WORD 











FOR SALE 


EXCLUSIVE shoe store for sale in a town of 
about 4,000 people and one of the best farming 
localities in northern Illinois. Stock of about 
$15,000 of shoes and rubbers, doing a strictly cash 
business of about $30,000 annually, and only one 
competitor. Splendid chance for someone wishing 
to secure a good paying business. Ill health the 
only cause of my wishing to sell. Stock thorougaly 
clean and staple. Address A2108, care of Boot and 
Shoe Recorder, 207 South St., Boston, Mass. 


DRAFTED and must sell our shoe store and 
four-year lease at once. Tigler Bros., 403 
Spring St., West Hoboken, N. J. 














WANTED TO PURCHASE 


We Buy for Cash 


Manufacturers’, Jo’ 








bbers’ 

Retailers’ Surplus Stocks, Jobe 

Closeouts 

NO QUANTITY TOO LARGE 
We also purchase entire stocks 
from retailers 


or manufactur- 
ers. Send of 


us 
what you have for sale. 
Short Term Leases Taken 
We pay Highest Cash Value 


VAN PRAAG & CO. 


Shoe Dept., ae Posner, Manager 
537 Broadway, New 5 echo N. Y. 
Telephone 2248-2249 Spring 2248-2249 


Highest Cash Prices Paid 


for entire shoe stocks. We also buy 
your surplus or slow sellers. uan- 
tities no object. Retail or whole- 
sale. Short term leases taken off 
your hands. 
Wire or Phone us 
Correspondence Confidential 
Established 1890 


GLAUBERG & CO. 
520-522 Broadway, New York, 


Phone Spring 6680 
We also purchase clothing, 
hats, furnishing goods, etc. 




















MISCELLANEOUS 


Wanted At Once 


for Department Store 
or Cash 


Manufacturers’, ~  B or Surplus 
‘stocks 


SHOES 


No quantity too large. Short leases 
taken 


GLOBE MDSE. CO. 
Indianapolis, Ind. 
New York Office, 
23 Lispenard St., New ¥. York City 
Merchandise of All Kinds Purchased 




















BOOT AND SHOE RECORDER 


the ri 
The chief purpose of the ‘ 





Member of Associated Business Papers, Inc. 


depends the progress of the entire allied industries relating to s 


Annual subscription in United States, $3.50; per copy, 25 cents. Canadian, $5.00. Foreign, $7.50 





THE RECORDER CREED : 


Getting More Shoes Sold Right; not only “‘more”’ but “‘right’’; sold for the right pur 
t fitting, for the _ price, at the right profit. 


Member of the Root 


Each issue copyrighted by the Boot and Shoe Recorder Publishing Co. 
Bntered at the Post Office, Boston, Mass., as second class matter 


ISSUED EVERY SATURDAY AT 207 SOUTH STREET, BOSTON, MASS., U. S. A. 


This is the great problem o: 
oot and Shoe Recorder’”’ is to a solve it; for this is the basic problem upon which 
oes and leather; their production and distribution 


Newspaper Ass’n 














WHERE TO BUY 











BOOTS AND SHOES 


Bancroft, Walker Co., Haverhill, Mass .....15-47 
Bates Co., A. J., Webster, Mass., and Chicago 30 
Carter, J. W., & Co., Chicago, Ill., and Nash- 

ville, Tenn 59 
Chippewa Shoe Mfg. Co., Chippewa, Wis.... 13 
Cotter Shoe Co., & Lynn, Mass wa ae 
Cushman & Co., C., Boston — 
'y sme Co., a | re 2 

Edwards Co., Dee Philadelphia 4th Cover 
Ellis-Eddy Co., ‘Haverhi! ie canes .. 56-61 
H eaten n Shoe & Legging Co., ‘Hagerstown, 


Saraey Shoe Co., P. J., Lynn; Mass........ 5-43 
Helming-Mc Kenzie, Cincinnati, Ohio 48 
Holmes, W. , Philadelphia . a 
Johnson & Murphy, ” Newark, N. 42 
Johansen Bros. Shoe Co., St. Louis, Mo. 29 
Kalt-Zimmers Mfg. Co., Milwaukee, Wis.... 13 
Keith, Preston B., Shoe Co., Brockton, Mass.. 54 
King, Mrs. A. R., Philadelphia........ 2d Cover-4 
Kleine, Henry, & Co., Chicago .... 
Krohn-Fechheimer Co. , Cincinnati, Ohio..... 
Lane Bros. Co., Boston. 

Lilly, Henry, New York City 

Lindner Shoe Co., Carlisle, Pa 

Malbon Shoe Co., Haverhill, Mass... . 
Marathon Shoe Co., Wausau, Wis... 
McElroy-Sloane Shoe Co., St. Louis, Mo. 
Monitor Shoe Co., New York City.... 

Nu Baby Shoe Co., E. Lynn, Mass... . 

Paff Shoe Company, Alexandria, Va 
Parker-Holmes & Co., Boston.... 

Plant Bros., & Co., Manchester, N. H... 
Powell & Campbell, New York City 

Racine Shoe my Co., Racine, Wis... 
Ramsey, - New York City. 

Reece Shoe Co., Columbus, Neb. 

Rhein Shoe Co., Louis, 

Rice & Hutchins, ye Boston 

Rochester Style Show. 

Smith, Wm. Sumner, Chicago 

Solo Shoe Co., New York City. 

Standard Felt Co., West Alhambra, Cal 
Stetson Shoe Co., The, So. Weymouth, Mass. 
Stiles, L. A., & Co., Inc., New York City. 
Stylo Shoe Co., St. Louis, Mo 
Thomson-Crooker Shoe Co., 

Timson Bros., Inc., Boston... 

Tober-Saifer Shoe Co., St. Louis, Mo... 
United States Rubber Co., New York City. 
Victor Shoe Co., “am, Mass. ‘ 

Vinsonhaler Shoe Co., Louis, Mo.... 
Worko Mfg. Co., ——, Wis 

Wright, E. T., & Co., Rockland, Mass..... 


Cri Oo OF > 
BIN os Eros Oo 6 


LEATHER AND OTHER MATERIALS 


Beggs & Godd, Inc., Boston 

Creese & Cook Co., Danversport, Mass 
Hub Gore, Boston 

Jones Co., F. E., Boston 

Levor, G., & Co., Inc., Gloversville, N. 
Standard Kid Mig. ce. Boston 


FINDINGS AND SHOE STORE SUPPLIES 


B. H. K. Mfg. Co., New York City 
Dudley & Co., D. T., Haverhill, Mass. 
Empire Shoe Findings Corp., New York City. . 
Essex Rubber Co., Trenton, N. J *. 
Goodrich, B. F., Rubber Co. Akron, Ohio.... 
Goodyear Tire & Rubber Co., Akron, Ohio. .; 
ye Mfg. Co. , Providence, I 
J. & B. Sales Co., Worcester, 
Laing, Harrar & "Chamberlin, ‘Philadelphia. 
Nathan Novelty Mfg. Co., New York City. 
Scholl Mfg. Co., The, Chicago ; 
Rex-Hide Rubber Mfg. Co., East Brady, “Pa... 
United States Rubber Co., 'New York City 
Front Cover 


FINDINGS, EQUIPMENT, REPAIR SECTION 


American Shoe Polish Co., Chicago 

Avon Sole Co., Avon, Mass 

B-H-K Mfg. cé., New York City 

Browning Co., c. A., Boston 

Coburn Trolley Track Co., Holyoke, Mass. 

Elyria Rubber Co., Elyria, Ohio Front Cover 
Emery & Beers Co., Inc., New York City.. 2 
Empire Shoe hg nag Corp., New York City. 

E-Z Walk Mfg. C New York City. vs 
Firestone Tire & Rubber Co., Akron, Ohio. 

Foster Rubber Co., Boston 

Griffin Mfg. Co., New York City 

Kawneer Mfg. Co., Niles, Mich 

Kenworthy Bros., Stoughton, Mass. : 
Laing, Harrar & Chamberlin Co.. Philadelphia 
Lyons & Co., Hugh, Lansing, Mich 

Milbradt Mig. Co., St. Louis, | - 
Miller, San A., Treeing Machine Co., Brockton, 


Mas 
oO’ Sulliv: an Rubber Co., New York City 
Philips, A., & Co., Inc., New York City. 
Pickering, Joseph, & Sons, Ltd., Sheffield, Eng. 
Plymouth Rubber Co., Canton, Mass....... 
Polay Fixture mene Sa Chicago 
Polay- Jennings , Chicago 
Ramsay, o., Boston 
Rawson & Evans ag ,wtteseo mae 
Rhodes, M. M., Son , Taunton, ‘Mass, . PIS 
Standard Oil Cloth — "New York City 
Streit, C. F., Mfg. Co., Cincinnati, Ohio 
—— Lace " Braid Mfg. Co., Providence, 


R 
United Shoe Repair Machine Co., Boston 
3d Cover 
Whitcher, F. W., Co., Boston 38-40-36 
Whittemore Bros., Corp., Cambridge, o.. 32 
Wizard Foot Appliance Co 
World Supply Corp., New York City 


eneeneee, LASTS, MFRS.’ SUPPLIES, 
RESSINGS, ETC 

Columbus mK... Mfg. Co., New York City.. 
Griffin Mfg. Co., Inc., New York City 

New York Dyeing Co., New York City 

Radium Dye Co., Inc., Kansas City, Mo.... 
United Fast Color Eyelet Co., Boston 

United Shoe Machinery Corp., Boston 

Wade & Co., A. R., Haverhill, Mass 


WINDOW DECORATIONS 


Doty & Scrimgeour Sales Co., Inc., New York 


MISCELLANEOUS 


Atlantic Printing Co., Boston 
Boot and Shoe Workers’ Union, Boston 
Brooklyn Purchasing Syndicate, Brooklyn, 


Credit Clearing House, New York City 
Eaton, James Kent, 
Glauberg & Co., New York City 
Globe 7 Co., Indianapolis, 
Grieco, Commercial Art, Chicago... . 
a Engraving Co., 
Hotel Chelsea, New York City 
Hotel! Martinique, New York City 
Hooper Printing Co., Boston 
yee Engraving Co.. 
alter Merc. Co., Max, New York City 
Karrar, Boston 
New York Export Purchasing Corporation, 
New York City 
Tolman Print, Brockton, Mass.............. 
University Electrotype Foundry, Couthelies, 


Van Praag Co., New York City 
Zoccola Co., Inc., Boston 


se, to the right wearer, in 
the retail shoe merchants. 


Member of Audit Bureau of Circulations 





Published Weekly in the interest of the shoe 
merchant, wholesaler and manufacturer by the 


BOOT AND SHOE RECORDER PUB. CO. 
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CAPITAL $150,000 
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PUBLISHERS’ NOTICE 


SUBSCRIPTION—The subscription price of 
the Boot and Shoe Recorder is $3.50 a 
year in advance, which includes postage 
in the United States, Cuba, Hawaiian 
Islands, Philippine Islands and Mexico. 
The price for Canada is $5.00 a year, in- 
cluding postage. 

FOREIGN SUBSCRIPTION—The price to all 
foreign countries except the above is $750 
per year, including, postage. 

All subscriptions are payable in advance. 

ADVERTISING RATES—Card of Advertising 
rates furnished on application. For rates 
for Wants, for Sales, etc., see Want Page. 
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Se OFFICE: 224 Moraine St., Geo. 
w. Hill, Manager. Telephone 507. 
CHICAGO OFFICE: 189 West Madison St. 
Telephone Franklin 5073. B. C. Bowen, 

Manager. 

ST. LOUIS OFFICE: 1627 Locust St. B. C. 
Bowen, Manager. 

NEW YORK OFFICE: Room 97, Graham 
Bldg., 127 Duane St., H. Walter Scott, 
Manager. Telephone 959 Worth. 
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H. Walter Scott, Manager. 

HAVERHILL OFFICE: Chamber of Com- 
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CINCINNATI ys Ya 604 First National 
Bank Bldg., B. C. Bowen, Manager. Tele- 
phone Main b00. 
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MILWAUKEE OFFICE: B. C. Bowen, Man- 
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FOREIGN DEPT.: 207 South St., Boston, 
Mass., Alex R. Zoccola, Director. 
Paris Office: 66 bis Rue Saint Didier, George 
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London Office: John C. Curtis, Manager, Man- 
sion House Chambers, London, a 
Australian Office: Cromwell Building, Mel- 
bourne, Wm. H. Elsum, Manager. 

Argentine Office: Elias N. Rocea, Bale Balcarce 150, 
Buenos Aires. 

Spanish Office: Leoncio de Miguel, 20 Fuen- 
earral, Madrid. 
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Box 148, Santiago de Cuba. 

Brazil: Leon Combacau, fe 71, Rio de 
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